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The Big Principle Underlying Regulation 


N this issue, we have the recommendations of the 
hide, leather and tanning materials branch of the 

War Industries Board in their final form. They are 
worthy of careful and extensive study. They form 
the charter of manufacture of shoes for Spring, 1919. 

Remember this—Shoe Trade of America—that just 
so far as you co-operate and live up to these recom- 
mendations do you prevent that menace to business 
implied in the introduction of a Liberty Boot. 

It is just as sure as shooting that if the results desired 
—conservation of capital, conservation of labor and 
conservation of materials—do not come through the 
recommendations herewith presented that some keen 
economist in Washington is going to insist that the 
Liberty Shoe be put into operation. 

And here is just what the standard shoe of England 
has done—it proved a failure as a salesmaker in stores 
—it is not popular with the public. It has had the 
effect (in reverse English) of setting a price on the 
pretty shoes that was acceptable to the public and 
that price is perceptibly lower because of the intro- 
duction of the War Standard Shoe of England. 

In all seriousness, every branch of the industry 
should live up to the recommendations, both on the 
grounds of patriotism and self preservation. It-is 
with just this foreword that the “Recorder” empha- 
sizes the importance of the strict adherence to the 
recommendations—NOTE THE WORD—of the War 
Industries Board. 

We have tabooed the word “Restrictions” and we 
have had the word “Regulations” modified by the 
present use of the word—“Recommendations,” but 
—mistake not the gentleness of the words used. 

There is an unwritten pressure back of the War 





Industries Board that can make the industry live up 
to the letter and word of the idea back of the recom- 
mendations put forth. 

There should be no evasion and no legal side-step- 
ping, for rest assured that these recommendations 
would not be brought out if there were not a national 
need for just such recommendations. The executives 
in Washington have no desire to injure any business 
—it desires to make provisions for continuity of 
business under war time pressure. Let us so live 
up to these recommendations that when another 
season comes around and new recommendations are 
made we can go to the Government with clean hands. 


WHEN THE FACTS ARE 
ACTUALLY BEFORE YOU 


HE “Recorder” has consistently been a business 
publication of constructive and conservative 
news distribution, balanced with a proper timeliness 
which has made it the Great National Shoe Weekly. 
Several examples have of late come up of the safety 
of “Recorder” News Service. The most recent ex- 
ample is in the information given out at Washington 
relative to the regulation of style for 1919. If you 
will remember, the “Recorder” in its June 15 issue 
said: “Tentative Program of Conservation—Final 
Form to Be Issued About June 28 by War Industries 
Board.”” What the “Recorder” here outlines is in 
substance the action of the Executive Committee of 
the Council of National Service of the Shoe and 
Leather Industries. If substantial reasons intervene 
changes will be made.” 
There is precisely the safety of “Recorder” news. 
We gave the tentative program of conservation and 
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in no sense implied that the specifications were 
final. 

By wire on June 28, we get the exact phraseology of 
the final regulations of the Hide, Leather and Tanning 
Materials Branch of the War Industries Board Now 
the industry can plan for Spring, 1919, with an energy 
and intelligence that is properly directed by the 
proven facts. 

The “Recorder” in interpreting the decisions of the 
War Industries Board does so only after careful analy- 
sis of conditions and after studious advisement. We 
have asked for an official interpretation on the status 
of gray leather in shoes made up, or in process of being 
manufactured, prior to October1. Such official recog- 
nition of the position of gray leather not yet cut up 
remains to be determined. 

As it now stands, the shoe men on the War Indus- 
tries Board want to make every dollar’s worth of 
merchandise on the merchants’ shelves a good dollar’s 
worth—they in no sense want to interfere with the 
progress and development of Fall and Winter business 
and their regulations apply more in particular to the 
tanner and the shoe manufacturer, where they right- 
fully belong. 

If regulation must be, let it be put into the processes 
of manufacture and not into the division of mer- 
chandising. The utter failure of the English, ruling 
on standard boots was determined after six weeks’ 
application of the first principles of public demand in 
the shoe stores in England. The public would not 
buy, despite all Government regulations, types of 
shoes which were ugly and inappropriate to modern 
usage. 

The regulations then were changed, making any 
merchandise that a storekeeper had on hand salable. 
It is only by such a safe regulation that a new dollar 
can be turned for an old one; the public be the better 
served; and the merchant safeguarded in his fair 
profits. 

With all the talk on grays for Fall and Winter, rest 
assured that grays will be salable and some keen 


merchants say: “at a premium.” Gray leather is the 
distinctive leather in the majority of stores for the 
Fall season and every pair should sell down to the end 
sizes at a regular and profitable price. 

There will be no official notification we believe 
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from the War Industries Board stating that any 
leather, or any article of wearing apparel, should not 
be purchased by the public for patriotic reasons. 

Remember in all this chaos and rumors the security 
of “Recorder” interpretation and “Recorder’’ news is 
your best and safest guide to the conduct of your 
business in your own store. 

See it in black and white and believe therein. Tell 
the rumor-monger to go his way peddling mis-informa- 
tion, for you know definitely that business must go on 
in security to stocks already made up into merchandise 
ready for distribution to the public. 


TIIE CALF SUPPLY 
AND CITY FARMERS 


T is said that “everybody thinks he could run a 
newspaper.” There is compensation; every news- 
paper man who never had any country experience 
thinks he could run a farm. The Brooklyn Eagle 
was recently scolding farmers about the short supply 
of beef, in these terms: 

So long as our dairy farms are allowed to ship 
calves to the slaughter house just so long must 
we expect to pay high prices for beef. We have 
an unlimited beef supply if we conserve it, and 
we have unlimited grazing land. The labor 
that volunteers to save the crops would also 
volunteer to save the beef if called upon to do it. 
The politicians who are telling us how to win the 
war skim over the phases the farmers do not like 
to hear discussed. 

To be sure! Any Myrtle Avenue or Montague 
Street farmer can see the logic of that. But suppose 
a dairy farmer has only land enough to keep and feed 
20 cows; comes Spring, he has 20 calves additional; 
just how is he going to feed those young extra steers 
(or steeresses) for that year; also the next year, with 
a second instalment of 20 more the second Spring, on 
a farm which yields only enough feed for the 20 cows? 
Sixty into 20 won’t go; not by farm arithmetic. 

The city farmer would say, probably, “Why, 
simply go round to the horses’ delicatessen store, and 
buy some baled hay and corn and feed ’em.”’ Once 
again, a fine idea; wonder why the city butcher who 
buys the calves never thought of that? He could 
just as well have a 1200 pound steer as a 150 pound 
calf. All he needs to do is to feed it a couple of years. 
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It would probably cost him 50 cents a pound, live 
weight; but he could get back 20 cents of this, perhaps 
when he killed it at an age and size satisfactory to the 
Eaglefarmer. And perhaps the plain arithmetic of this 
feature is what keeps the timid farmer from doing it. 

As to “labor” volunteering to chaperone the calves 
out to where the grass grows, an attempt to conscript 
guides for any such personally conducted bovine tours 
would raise an insurrection compared with which all 
known draft-riots would seem as pale as a pacifist 
prayer-meeting. Any practical plan to bring the 
calves and the grass together will be welcomed; but 
we have a notion that the farmers would be likely to 
be using it already if one was available. And we 
have a strong belief that if the farmers of this country 
had no more gumption in the management of their 
business than the average city worker has, we should 
all have starved to death long ago. 

When the dairy farmer is no longer “allowed to 
ship his calves to the slaughter-house”; or somewhere 
else off his premises and his limited feeding supply, he 
ceases to be a dairy farmer at all. The idea of trying 
to raise milk and beef from the same mouthful of hay 
is a bit like the gag of the world’s fair guide in the 
Chamber of Horrors; ““This, gentlemen, is the skull of 
the assassin Guiteau; this smaller skull is the skull of 
Guiteau when he was a little boy!” It gags possibility. 


AN HONORARY DEGREE, 
HONORABLY EARNED 


UR readers will note with interest the conferring 
of the honorary degree of “Doctor of Laws” upon 
Edwin Francis Gay, head of the Harvard School of 
Business Administration. He received this degree in 
distinguished company, the only other recipient of this 
degree at the hands of the University being Rufus 
Izaacs, Earl of Reading, recently chief justice of Eng- 
land, and now British ambassador to the United States. 
President Lowell, of the University, as is the custom, 
summed up in Latin a compact labeling of the honored 
recipients. The English of his brief characterization 
of Dean Gay runs thus: “Edwin Francis Gay; student 
of Economics, who searches its principles in the past, 
is applying them in the present, and trains men to use 
them in the future;in each of these arts a master mind.” 
It is a significant thing, this honor bestowed by a 
great university upon a man whose scholarship has 
been directed toward the details of modern busi- 
ness, especially with reference to the science and 
art of distribution of commodities. Evidently, 
under the modern regime of education, not 
all the scholastic honors are to be won: by 
writing Greek poetry or deciphering Assyrian 
tombstones. 





and Mailing Department. 


our own business. 





IN CONSERVATION 


The ‘‘Recorder,’’ too, is subjecting its production to the rulings of Washington and the 
‘*Recorder”’ is patriotically following the recommendations of the Board on Paper Conservation. 

We have given great study to the methods of presenting the news of an industry in a bus- 
iness like fashion under a war-time program. | 

For one thing, this week’s ‘‘Recorder’’ is minus its ‘‘Four-Leaf Clover’’ News Sheet, which 
has been a weekly feature of the ‘‘Recorder’’ for some time. This supplement of the ‘‘Recorder’’ 
is not discontinued—it is simply reserved as a method of emphasis to some particular news 
scoop which might develop in the last hours prior to the ‘‘Recorder’s’’ going to the Bindery 


By process of speeding up in the printing department, we can get a later closing hour on 
the regular book to give us the news up to 12 noon, Friday, so that every copy of the ‘‘Recorder”’ 
can be in the post office in the early hours of Saturday morning. 

As we have consistently preached war-time conservation, we abide by the same rules in 


Next week, we will make further notice of a method of conservation to be incorporated in 
the ‘‘Recorder’’ and to be in keeping with the desires of Washington. 
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Final Recommendations 
for Spring, 1919 


Officially Issued June 28, from Hide, Leather 
and Tanning Materials Section of the 
War Industries Board 


Final Cutting Date October 1 


These recommendations apply to all samples made for the Spring season of 
1919. Manufacturers, however, may cut shoes for stock or shoes to fill orders 
now booked, or to fill orders taken after this date, provided such shoes are cut 


on or before October 1, 1918. 


On Samples Made Up Now 


All samples made for the Spring season of 1919, prior to the receipt of the 
proposed plan for conservation in the manufacture of shoes, may be shown if 
they are distinctly marked, as follows: ‘“This sample was completed prior to 
receiving the plan for conservation in the manufacture of shoes for the Spring 
season of 1919 issued by the Hide, Leather and Tanning Materials Section of the 
War Industries Board, and does not conform to these recommendations, but is 
used as a sample in order to conserve material and capital. However, in filling 
orders taken from this sample, the shoes will be constructed to conform with 
the recommendations of the War Industries Board.” 


Lace Boots Eight-Inch Tops 


The maximum height of women’s shoes, both leather and fabric, should 
not exceed eight inches, measured from breast of heel at side to center of top at 
side of finished shoe—size 5, width B, to be the standard. 


Button Boots 6% Inches 


The maximum height of button shoes for women should not exceed 6% 
inches, measured as above. No new styles should be introduced on button shoes. 

The maximum height of misses’ shoes, sizes 11 to 2, should not exceed 6% 
inches, measured as above—size 13 to be the standard. 

The maximum height of children’s shoes, sizes 844 to 11, should not exceed 
6 inches, measured as above—size 10 to be the standard. 

The maximum height of infants’ shoes, 4 to 8, should not exceed 5% inches, 
measured as above—size 7 to be the standard. 


Overgaiters at 8 Inches 


The maximum height of all overgaiters should not exceed 8 inches, meas- 
ured from breast of heel at side to center of top at side of overgaiters. The top 
of all overgaiters should be straight cut, thereby eliminating wave tops. 
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The Accepted Colors for Spring 


All shoes (men’s, women’s, boys’, youths’, misses’, children’s and 
infants’), both leather and fabric, including the outside facings and 
trimmings, should be restricted to black, white and two colors of tan. 
The two colors of tan to be a dark brown or tan and a medium brown 
or tan. The term ‘‘white’’ is used in its trade sense and does not include 
light gray, pearl, smoke, natural chrome, etc. These color restrictions 
do not apply to evening or house slippers or babies’ shoes made of fab- 
rics. The use of ‘‘bronze’’ is permitted in oxfords, pumps and slippers. 
Patent leather is to be black only. 


No New Style Lasts 


Each shoe manufacturer is to confine himself to the lasts now in use in each 
of his individual factories, and not introduce, use or purchase any new style lasts. 
By new style lasts is meant any styles of lasts which have not been generally 
used in the manufacture of shoes in the past. He may replenish his present 
stock to cover wastage or to meet his requirements in lasts that are not in general 
use in his factories. This is to be effective at once and to remain so for a period 
of six months from date hereof. Any firm or person having recently started, or 
who may start hereafter, in the manufacture of shoes should submit their re- 
quirements to this section. 


No Wing Tips and Ball Straps 


Wing tips and ball straps should be eliminated; imitation tips are permitted. 


Suggestions for Conservation 


In addition to the above, you are requested in so far as possible, or wherever 
practicable, to institute the following suggested methods of conservation: 
1. To use skeleton form or full fabric lining in low shoes. 2. ‘To use economical 
cutting patterns. 3. ‘To co-operate with retailers and wholesalers to restrict 
the return of merchandise. 4. To reduce the number of new boot samples for 
women to be made for the Spring season of 1919. 5. To discourage the pur- 
chase or order of unnecessary sample pairs of shoes for future buying. 6. To 
encourage the sale of low cuts and low effects. 


AN INDEX OF ECONOMIES 


Further Conservation ‘‘Up to Trade’’ 


Accompanying the regulations as they go out to the trade will be a letter 
stating that in view of the vital necessity of conserving all materials and capital 
for the successful prosecution of the war, the Hide, Leather and Tanning Mate- 
rials Section of the War Industries Board, expects all concerns to not only carry 
out the specific items in the schedule, both in spirit and letter, but also to insti- 
tute every possible economy in the spirit of the general plan for conservation in 
the industry. Leather manufacturers, shoe wholesalers and retailers are to be 
asked to co-operate with the shoe manufacturers in working out these economies, 


the letter states. 
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Think It Over! 


Where Is the First Grade, Prime, Unblemished Leather Going 
and Why? 


soldiers—that had a faculty of drawing water from 
a mud puddle three feet away. 


Consider the Pershing Boot 

- N Honest-to-God-Shoe,” as they say in Wash- 
ington and there is no denying it. It is com- 

posed of the finest raw stock in the entire world. We 

are not saying a word as to its tannage, and we are 

taking the phrase from Washington used in the begin- 

ning of this sentence. 


There It Stands—the Pershing Boot 


Speaking of materials, here are what the specifi- 
cations say as to upper materials —“‘vamp tops, fac- 
ings and eyelet facings to be cut ' 
from best bark tanned natural 
cowhide or kip, heavily stuffed 
with pure greases; to be cut 
from bends. All leathers for up- 
pers may be slightly buffed to 
remove grain damages.” 

In ordinary, plain shop-talk, 
the upper of this boot is a heavy 





Civilian Leather 


On Direct Order 
from Pershing 


The present boot is a service boot on direct order 
from General Pershing and is distinguished by its 
metal toe plate, heel plate and heavy studded hob 
nails. 


Think It Over 

But we come now to the point for query: 

The specifications for the 
Bottom Stock read— “Bot- 
tom stock, outer soles and 
middle soles: Outer soles 
and middle soles to be cut 
from leather tanned from 
fine haired, dry or green salt- 
ed hides, of best quality, 
tanned with vegetable ma- 

















kip, practically the same as shoe terials, which must be ac- 
men used to sell in kip boots, ex- ARMY ceptable to this office. 
cepting that it 1s minus the Sole Leather No outer soles, middle 
coloring, having instead a heavy soles or inner soles cut from 
dubbing and a color much ap- the butt or belly part of the 
proaching a muckle-dun. So above will be permitted. 
much for the upper. Its being Bes? Outsole To cut from bends not over 
made up with the flesh side out Material 28 inches wide, nor over 52 
is a development of four years’ yy inches long. No leather 
warfare and not to be controverted. containing an excess amount 
We have gone by the stage of weighing materials to 
of making up pretty boots for Trim of the hide for “Pershing Boot” sole leather be accepted. All soles 

















June 29, 1918 




















Finest sole leather 
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Size 15 E. 


Outer sole, middle sole, top sole and 
inner sole. 


must be of best quality and no soles show- 
ing a light colored streak, which indicates 
slack tanning, will be permitted. No 
leather from bull hides or buffalo hides will be 
accepted. Shoes to be made with two middle 
soles, both of which are to be cut from the above. 
Both middle soles to be of the best outer 
sole quality. Middle soles, however, having 
healed-over wire scratches or slight grain 
imperfections that in no way affect the wear- 
ing quality will be permitted, No soles with 
open grub holes will be accepted. Outer soles 
to be 9 iron or greater in thickness. Middle 
soles are to be 8 iron minimum to 8) iron 
maximum; top soles are to be 7 iron, mini- 
mum, to 7/4 iron maximum in thickness. 
One iron is to be equivalent to 1-48 inch. 

Note—If the outer sole is increased one iron 
or more, the 8-iron middle soles can be 
decreased one iron, but no middle soles will 
be accepted that run under 7 iron. 

Inner soles—I nner soles shall be of best outer 
sole quality, cut from oak or union, full-grain 
leather, with a string fibre and of a quality 
well adapted to the purpose, avoiding soles 
which run extremely hard or soft. Minimum 
thickness of inner sole shall be 7 iron and 
the maximum 7% iron. 


Bear in mind this boot has not only the out sole and 
slip sole, to which we are accustomed in what is known 
as a double sole and slip, it really has three whole soles, 
running clear through the boot under the heel, giving 
the shank the same thickness as the ball with an inner 
sole of prime out sole quality, of a7 to 7¥% iron weight. 


This means a good half-inch or more of sole leather 
between the inner sole and the lip of the hob nail. 


What the Consumption 
of Prime Leather Means 


Now let us just stop and analyze what this con- 
sumption of prime sole leather means—We have it 
yet to be proven that it is absolutely necessary to 
make the two middle soles and inner sole of the finest 
outsole quality, when none of these soles are outer 
surfaces and exposed to arduous wear. 

This does not mean that the two middle soles and 
inner soles should be cut from bellies and necks, but 
opinion has been expressed that there is being put 
into the Pershing Boot some expensive leather stock 
that might well be conserved. 


Utility to Be 
Considered 

This is not in criticism of the Government’s desire 
to give the soldier the best foot covering obtainable. 
They are entitled to that and should have it. What 
we do want the trade to think about is the actual 
utility of such sole material as is used in the boot when 
actual wear is not brought to bear. 

In the order of 34 million pairs of the Pershing 
Boot and in the two million pairs of the Goodyear 
Welt Field, Boot, there is a consumption of prime 
out sole material that takes from the national market 
all the best leather available by domestic kill or South 
American import. 

One has but to spend a few minutes at the inspec- 
tion desk to see the extreme high quality of the soles 
accepted for use in the Pershing Boot. One has but 





at SST 
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to think a moment and realize that the consumption 
of all this fine leather must have its direct effect upon 
bottom stock available for civilian use in America. 
And one has but to think a bit ahead to realize that 
the American public, which is a component part of 
the war machinery, is going to get sole leather that 





PRIME OUTSOLES YES! 


Without scar, blemish, grub-hole or scratch— 

yet inspection stamps cut right into the leather and 

fifty or more hob nails make as many cuts in the 
surface. 


is not the equal of what it has been accustomed to 
have in the past. And one has but to contemplate 
the deluge of complaints that are to come from this 
self-same American public when it finds the shoes 
which they purchase next Winter and the seasons 
following do not wear as formerly. Think 


this over! 


How About It? 


If the prime sole leather, used in the 
outer sole and two middle soles, and the 
inner soles consumes all the best bend 
leather in the United States, does it not 
follow that second grade leather will then 
be the only available top grade leather for 
civilian use in the weights above 814 iron? 

We are not saying that this is advan- 
tageous to the tanner, but—think it over! 


A Time for 
Testing. 

Manufacture of the Pershing Boot is not 
being rushed particularly, so perhaps the Quartermas- 
ter’s Department has in mind the testing out overseas 
and perchance the specifications will be modified, 
in so far as they affect the consumption'of finest grade 


_resources and to limit waste. 
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sole leather. At any rate, it is businesslike to assume 
that the Government has competent observers on the 
question of shoe wear and has given thought to both 
the utility of the Pershing Boot and to the proper 
economy of its manufacture. 

It is reasonable also to assume that the generally 
accepted process of requisitioning in the Quarter- 
master’s Department will be modified somewhat—for 
example, the officer who put it “If I get an overseas 
order to put gold laces in a boot, I will do so because 
I am under the orders of my superior officers.” Hasn’t 
the time come for the Quartermaster’s Department to 
be somewhat businesslike outside of military prec- 
edent and regulation, so that the man who knows 
shoemaking can interpret field officers’ requests into 
the best possible article of wearing apparel—materials 
available and price considered? 


Think It Over, 
Again. 

Now it is reasonable to suppose that the military 
supply—officers overseas will study the serviceability 
of these heavy bottomed shoes in case warfare be- 
comes more open fighting instead of constant trench 
fighting. If so—will the five to seven pound boot be 
a leaden weight to manoeuvering? 

Now if we have already purchased in England, (as 
has been reported) the half million pairs of shoes 
ordered for the Roumanian army, rush-ordered to be 
shipped to our own overseas forces and if the three 
million pair order to be placed in England for our 
soldiers is a part of the supplies needed abroad, is 
there not a point raised? Is the English order for 
American soldier footwear to include any American 
leather? If so, why not make the shoes up here. 
Think this over. 





Upper, heel taps, counter and shank of leather. 


What we have herewith said is purely upon the sole 
leather division of the army shoe program. It is 
said with a view to promoting study of our leather 
It is said in the patri- 
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otic vein of inquiry so that future orders can have the 
balanced opinions of men who know what our soldiers 
need over there and what our public needs here. 
Whole nations are at war—it is not only the soldier 
who fights. It is the entire people of the allied coun- 
tries—both must be considered. In the words of 
President Wilson “to do this great thing worthily, 
successfully, we must devote ourselves to the service 
without regard to profit or material advantage and 
with an energy and intelligence that will rise to the 
level of the enterprise itself.” 


We put emphasis on the word INTELLIGENCE. 


Pittsburgh Shoe Retailers’ Asso- 
ciation Meet 


“‘One for All and All for Each’’ Proven in a Rous- 
ing Meeting, Punctuated by Patriotic Speech 


By A. A. LAZARUS 


The last meeting of the Pittsburgh Shoe Retailers’ 
Association was held in Louis Eckert’s Bedell store 
Thursday evening, with an attendance of sixty-three 
present. This was the last meeting for the Summer 
season, and it was an exceptionally interesting one. 
As is the custom with the Pittsburgh Association, 
Mr. Eckert served a nice lunch before the business 
session. 

Owing to the death of President Schmidt’s son, he 
was absent, and George H. Stoebener, Sr., occupied 
the chair. 

Mr. Louis Eckert, chairman on the War Savings 
Stamp campaign, gave a little talk along this line 
and expressed a desire that all shoe men be loyal to 
the cause. He also spoke of “‘What hardships are to 
be anticipated for the Fall, on account of the uncer- 
tainty of getting merchandise, owing to the shortage 
of labor, transportation, etc.” 

There are so many surprises coming up in these 
days of Government control that it behooves us all to 
give our business all the time and attention possible. 
Every shoe dealer should be vitally interested in his 
association because it will only be through the asso- 
ciation that his business will be taken care of. 

J. H. Kennedy of the Jos. Horne Company, who 
had recently returned from New York, where he had 
attended an executive meeting of the National Shoe 
Retailers’ Association, gave a very interesting report 
as to the regulation of the shoe industry. 

Lieut. Albert J. Martell, 253d Queen’s University 
Highland Battalion, who recently returned from 
“Over There,” gave a graphic narrative of his ex- 
periences in the trenches. 


Retailers ask for close co-operation from the manu- 
facturers of Findings—as they relate to colors and kinds 


of leather in shoes. 
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Finders’ Convention at Pittsburgh 
Biggest Convention on Record—Officers Elected 


The final session of the 14th Annual Convention of 
the National Leather and Shoe Finders’ Association 
met at ten o’clock on the morning of June 27. The 
reports of the auditing committee and resolutions 
committee were read and. approved. 

Resolutions were adopted as follows: Recommend- 
ing the repeal of the Sherman and Clayton Acts 
on the deaths of members; appointing members on 
Trade Promotion Bureau; endorsing highways im- 
provement; on conservation of leather and increasing 
man power by urging shoemaking as a manual train- 
ing course in schools; on making special mileage rate 
to accredited traveling salesmen. Thanks were given 
to hosts and to J. H. Martin, the retiring president. 

An invitation was read from the Goodyear Tire 
and Rubber Co. to visit their factory in Akron after 
the adjournment of the final session. 

Secretary George A. Knapp read a paper on the 
work of the Trade Promotion Bureau, showing the 
progress made in reaching repairers in an effort to 
better working and business conditions, the distribu- 
tion of literature and educational matter to them. 
He made reference to the cost of this work and the 
thought expended on the methods employed. Secre- 
tary Knapp’s paper also treated of the work of the 
Trade Promotion Bureau in developing better busi- 
ness methods between competitors and co-operation 
between manufacturer and jobber; likewise the work 
of organizing groups and the progress displayed. 
Plans were outlined for the coming year. 

Subscriptions opened for the continuance of this 
work, following reading of paper. 

The Pittsburgh Association introduced Mr. Dyer, 
who conducted a campaign in which $5,000 was 
raised to equip ambulance unit for the American Red 
Cross in the name of the association. 

Nominating committee named officers for coming 
year. The following were elected: President, Henry 
E. Bragg, St. Joseph, Mo.; vice-presidents, P. W. 
Peterson, Clarence Ferguson, William Sanberg, David 
Fiedelson, Samuel Goldstein; member of executive 
committee, W. G. Battle; councillor, National Cham- 
ber of Commerce, Frank W. Whitcher; representative 
of same body, Buchanan Harrar; executive commit- 
tee, Henry Spies. 

The newly elected officers made addresses, and the 
Fourteenth Annual Convention of the National 
Leather and Shoe Finders’ Convention adjourned in a 
blaze of glory. 

Cincinnati as the Convention City next year was 
the unanimous decision. 

The banquet in the evening was a most brilliant 
affair—at the close of a most successful conven- 


tion. 
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Dieing out is done by die and hammer. This 
shows the process on stays and ankle pieces. 
These pieces are very adhesive, and have to be 
put into a cloth book or spread separately on 
frames of cloth to keep them from sticking 


together 


How Rubber 
Boots and 
Shoes Are 
Made 


After the crude rubber is washed 
the compounding ingredients 
added and thoroughly mixed, a 
calender rolls the mass into 
sheets of proper thickness. 
From these sheets the main 
parts of rubber shoes and boots 



































For linings, cloth is coated with rubber on 
lining calender 








Golf rubbers a 
novelty 

















Boots are built up in the 
same way, by hand, but 
as the lasts or trees are 
heavy, men make the 
boots. Aluminum trees, 
hollow, are used instead 
of solid maple on which 
to build boots and heavy 
arctics 


The Fishing Maid and 
her high rubber boots 


After the boot or rubber is made it is still 

sticky, soft, inelastic. Heat is necessary 

to effect a chemical union of the rubber, 

the sulphur and other ingredients.1 The shoes, on racks, are run into 

an airtight drum, where pressure or vacuum is applied (or both) and 

subjected to heat for a stated time. This enables the rubber to resist the 
effects of heat, cold and moisture 
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Government Regulation of the Shoe Trade 
and Trade Conditions After the War 


By A. A. LAZARUS, Before Pittsburgfi Merchants 


HAVE been asked to say just what I think we 

may expect in the way of regulations of trade by 
the Government. I wish I could say that we had 
reached that winning stage in the war where no regu- 
lations would be necessary. But this I can say, we 
are going to win this war. 


Will Go the Limit to 
Help Win the War 


If further regulations of the trade by the Govern- 
ment will assist in winning the war, such regulations 
will be made, and we shoe retailers will be glad to do 
our part to aid the government and to stand back of 
the President to the limit. 


War Has Revolutionized 
Shoe Business 


The war has revolutionized business and business 
methods, especially in the shoe trade. And as the 
war progresses the retailer will be brought closer to a 
realization of this fact. Just what we may expect in 
the way of government war regulation of the shoe 
business no man can say; this is self-evident, when 
we consider the elaborate organization now effected 
by the government for the control of our industries 
during the war period. There is the War Industries 
Board, of which Bernard M. Baruch is chairman; the 
Conservation Branch of the War Industries Board; 
the Hide and Leather Control Board of the War In- 
dustries Board; the Council of National Service, and 
the Shoe and Leather Committee of the Council of 
National Service. 


Leather Prices Advanced 
Before the War 


Unfortunately, through the constantly decreasing 
hide supply, leather commenced its upward price 
trend some time before the outbreak of the war, and 
would have continued to advance had no war been 
thought of. Then came the demand for expensive 
colored leathers, and higher tops in women’s shoes, 
and the ten-dollar value. Today styles have been 
stabilized more or less, but war conditions have 
brought constant price increases. Since January we 
have had two important advances, the first neces- 
sitated by wage increases, the second and very recent 
advance by government requirements. These two 
advances amount to approximately 50 to 75 cents a 
pair on medium grade shoes. 

Shoe retailers have been accused of profiteering, 
but records will show that our average yearly profits 


are less than in the average business. Up until 1917 
very few shoe merchants ever reached 10 per cent net 
profit. Ten per cent is considered a fair profit. 


Government 
Compiling List 


From a Washington news item we learn that sev- 
eral hundred clerks are at work in the Internal Rev- 
enue Bureau compiling a list of probably 100,000 
concerns in the various lines of business that made 
more than fifteen per cent in 1916 and 1917—the 
report to be made to the Senate committee in about 
a month. 1916 and 1917 were the most profitable 
years for the shoe retailers. Enhancement value 
was the principal factor; the demand for style shoes 
the second factor, and volume the third. 1918 will 
probably show a decreased net profit. 

Here are some figures compiled by a leading manu- 
facturing concern from data sent in by a large num- 
ber of shoe merchants covering the years 1914 to 
1917 inclusive. 


1914 1915 1916 1917 


Volume Increase.... 9 29 20 
PerCent Gross Profit.31 31.5 34.5 36 
Per Cent Expense. . .28 28 25 24 
Per Cent Net Gain.. 3 3.5 9.5 13 
"Turt Ger. os.) sc 1.6 1.8 1.6 2 


These stores may reach the 1916 figures this year; 
with the present increased cost of merchandise and 
expense account it will be difficult to accomplish. We 
must have a decidedly increased turnover if we are 
to maintain our profits. I look for better turnover 
records for this year, as January inventories show less 
dollar totals, which means considerable less in pairs. 


Read Trade Journals 
Attend Association Meetings 


The merchant who does not read the Trade jour- 
nals regularly, or who does not attend the meetings 
of the Retailers’ Associations can have no idea of the 
important part now being played by the associations 
in government regulation work. The various govern- 
ment committees are constantly calling upon the 
officers for information and co-operative work. The 
government considers the welfare of the merchants as 


well as the public, and the merchants in turn are doing - 


their part toward winning the war and in lending the 
government their aid. As President Schmidt said: 
“Tt is not now a point that the association needs you; 
the time has come when you need the association.” 
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The Blue Birds Are Coming 


A Retail Campaign Built Around a Sales Motif in a Los Angeles Store 


NE of the best campaigns for calling attention 
to a shoe sale for early Summer was recently 
inaugurated by Jacoby Bros., Los Angeles, Cal. The 
element of suspense and curiosity is a great factor in 
publicity, and this was used by them to good effect. 
One fine morning there appeared on several different 
pages of the local papers the picture of a flying bird, 
which was captioned: “The Blue Birds are coming— 
And they’re bringing a world of good things for you!” 
That was all—no name or hint as to what the birds 
were bringing. Several days later a little larger space 
was taken, this time headed by the picture of two 
birds: 
THE BLUE BIRDS 
are on the way. You’re going to be mightily 
interested in what they are bringing to you. 


WATCH FOR THEM! 


By this time the public was getting very much 
interested, and the curiosity was increased by the 
third ad, which appeared a day or so later, still with 
no hint as to the identity of the firm: 


Have you guessed the secret of the 
BLUE BIRDS 
It won’t be long before they will tell! 
WATCH! 


Keeping the Public Interested 


Feeling that the psychological moment had at 
length arrived, on the following day they took half 
a page space, adorned with the cuts of a whole flock 
of birds, and advised: , 


THE BLUE BIRDS ARE HERE! 


And just as we promised they have 
brought a world of good things for you. 
They have brought hundreds of new, 
classy, and up-to-date specimens of foot- 
wear to sell at very much under price 
during our. great Monday Sale. 
AND HERE IS THE SECRET OF THE 
BLUE BIRDS 

They’re going to give $500 worth of 
merchandise orders free. 

Each bond is worth one dollar and will 
be accepted the same as money on any 
purchase amounting to five dollars or more 
on Monday ONLY. 


In the rear of the store there was a booth fitted up 
adorned with bunting (the same booth, by the way, 
at which Thrift Stamps were sold every day) and here 
a young woman gave out the blue bird bonds. These 





were pale blue slips of paper adorned with bluebirds 
in a darker shade of blue. On each bond was a space 
for the name and address, and this was filled out by 
the person taking the bond. A piece of carbon paper 
was placed beneath the slip, and thus a duplicate of 
the name and address was secured, which was filed. 
away for future reference. These names, collected 
and arranged alphabetically, were used to good 
advantage when the Spring and Fall circularizing was 
done. When a purchase amounting to five dollars 
















AVIATOR’S 
FLIGHT 
BOOT 
A cloth, fleece- 
lined, felt-soled, 
leather re- 
enforced welt 
boot by Boyden 
Shoe Mfg. Co., 
Newark, N. J. 











or more was made, the bond was turned in to the 
salesman, who allowed the customer one dollar on 
the purchase price. Even when no sale was made the 
bond was a profitable publicity factor, as it was 
generally carried home, where it was seen by every 
member of the family. 


Sales for 
Children’s Attention 

In this one day sale the children were not forgotten, 
for to every youngster who attended and made a 
purchase, no matter how trifling the sum, was given 
a yellow balloon, adorned with large pictures of blue 
birds, and the name of the firm in big letters. These 
balloons were given away only at the children’s depart- 
ment in the middle of the store, so that all who sought 

(Continued on page 37) 
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No. 837, 25c. 


Fashionable Summer Footwear 
- OXFORDS AND PUMPS 


of Newest Patterns for Women 


OU may look long and travel far before you will see 
such an extensive collection of handsome shoe styles as 
is now displayed at BLANK’S. Never before have 

the fashionable shoe designers turned out so many charming 
and dainty patterns as have been produced for this Summer 
season, and these favored models are here for your inspection. 


Oxfords and Pumps for All Occasions 
Tan, Grey, Patent, White 


$4.50 to $8.00 


DRESSY OXFORDS DAINTY PUMPS 
Dark Tan Oxford, Military White Fabric Pump, Me- 
Pattern—High, Straight dium Curved Heel, Leather 
Heel. .$6.50 Sole.. : . $4.50 
Winged Tip Oxford, ‘Tan or Tan Street Pump, Military 
Black—Military Heel, $6.50 Hee .$5.00 
Grey Kid Oxford, Narrow Tan Calf “Pump, ‘Hi gh 
French Heel Last... . $7.00 French Heel, Plain Vamp. 





Patent Oxford, Perfectly $5.50 
Plain beste High French Patent Pump, High ap 
Heel. - ..$8.50 French Effect....... $7.50 





If you enjoy “‘pretty things’’ these handsome 
styles will furnish a real treat for you. 
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Now is the time for the Shoe 
Harvest---and it’s all yours 
if you go after it earnestly. 











Sport Shoes for Out o’ Doors 
We have a most complete assortment of smart sport 
shoes appropriate for all kinds of out-of-doors exercise. 


Tennis—Golf— Yachting and Beach Shoes 
$5.00 upwards 








Blank’s Shoe Shop 














No. 838, 25c. 


White Pumps 


The Approved Footwear for 
Summer 
E have such an extensive 
array of White Pumps— 
each just suited for its par- 
ticular service that to describe 
them all would be impossible. 


However, here is one dainty model 
of especial charm that we would like 
to have you slip on, as we know it 
will please you. 
White Linen Pump, fancy ome nar- 
row toe, French heel. . - $4.75 
Other handsome — S, 
$5.00, $5.50 and $6.00 


Insert Your Store Name Here 








No. 839, 25c. 
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These Ad Suggestions will 
prove of great help---Use the 
cuts frequently and advertise 
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No. 840, 25c. 


Barefoot Days 


are here, so are BLANK’S 
Kiddy Shoes 


special care and attention 

in the Summer months. 
It’s the season of steady play 
and exercise, and their little feet 
naturally are developing fast. 


Let us help you in this duty— 
for it is a most important one— 
We have made children’s feet 
and children’s shoes a real study. 
We have made a specialty of fit- 
ting growing feet as nature de- 
mands—And the best proof of 
our success is the repeated 
““Next Shoes’’ orders from satis- 
fied mothers. 


This little one-button ankle- 
strap sandal pictured above is 
as dainty and as comfortable as 
you can find—shiny patent 
vamp—white buck quarter and 
strap, wide roomy toe, nature 
shape last. and..a sole as plump 
as a — of these years, can 


wear 
$2.50 to $3.25 


According to size 





sole to sturdy play shoes. 


V aed little one’s feet need |. 




















No. 841, 25c. 


A Hit 
With Young Men 


LANK’S Oxfords are a de- 

cided hit with young men— 
They’re smart looking, up-to- 
the-minute, and for wearing 
qualities they can’t be beaten. 


Rich Tans—Dark Browns— 
Cherry Red—White. Snappy 
English Lasts. 


$4.50, $5.00, $5.50 


Always plenty of clerks and 
prompt service at 


BLANK’S 








Everything for kiddies’ feet,from mon 








Recorder Service 
‘Cuts, 25c: each. 


Cash with order. ; 


Please order by 


' number. 


{ No. 842, 25e. 


| High-Grade Styles 
in Men’s Oxfords 


Smartest of Lasts 
} Latest of Patterns 





AT MODERATE PRICES 


BLANK’S 


; W E have an established repu- 





dressed men of being always to 
j the fore in getting the newest 

Sail smartest styles first. 

How well this is merited you 

can see by looking over the 

styles displayed in our windows. 


Here are a few that 
are Real C-L-A-S-S 


Tan Leather Sole Oxford, 
/ Narrow Toe Last........ $6. 50 
j Cherry. Red Oxford —English 
i, Féiney “English ‘Reogen, Per- 

‘forated Tip and Vamp... . .$8.00 





j White Buckskin Oxford, 
) White Leather Sole...... $8.50 


imeem ers merc 





« Newest of Leathers | 
{ 
‘ 


tation among smartly } 


f 
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Trade Mark Reg. U. 8S. Pat. 0} 


“wong wear’ isa 


powerful sales 
argument in these 
daysof nation-wide 
thrift. You have 
the right to use it 
when the shoes 
you sell are Nedlin- 
soled. Nedlin 
Soles are long- 
wearing, flexible 
and waterproof. 








Nedlin Soles 





ong wear is an 
attribute of 
Wingfoot Heels 
also. They are 
guaranteed to out- 
wear all other 
heels—leather or 
rubber. And they 
have a resilience 
which makes them 
incomparable in 
cushioning quality. 


The Goodyear Tire & Rubber Co. 
Akron, Ohio 
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The Blue Birds Are Coming 
(Concluded from page 33) 


them had to traverse several aisles at the counters of 
which were displayed the latest novelties in footwear, 
fancy silk, lisle and cotton hose, buckles, shoe laces, 
etc., and the sight of these were responsible for many 
additional sales. 

The interior of the store was decorated to correspond 
with the blue bird idea. Upon the white walls of the 
main room were appliqued great flocks of blue birds, 
natural size, cut from paper; while suspended from the 
ceiling by wires, down the central aisle, were card- 
board blue birds, three feet long, each with a blue bird 
bond in its bill. 


The Use of the Window. 

Of course they did not neglect their most important 
advertising medium—the show window. One window 
was given over to the children. It was floored to the 
depth of a foot or more with yellow inflated balloons. 
A large circle, more than six feet in diameter, was 
drawn on the ceiling, and this was studded with little 
nails. From each of these nails extended a stout 
cord to a point in the floor directly under the centre 
of the circle—thus forming a large cone. In this 
conical cage were a dozen inflated balloons, which 
floated gaily about, being kept in motion by an 
electric fan at the base of the window. A large card 
in the window announced that one of these balloons 
would be given to every child purchasing merchandise 
to the amount of 25 cents or more, and also that there 
was an unlimited supply of them, so that no child 
need be afraid of being disappointed. These balloons 
not only had the effect of drawing people into the 
store, but carried the name and fame of the big store 
into countless homes. Another large card, adorned 
with the picture of romping children, advised: 


THE CHILD OUT OF DOORS: 

When the romping youngster, boy or 
girl, is caught up by the quickening influence 
of release from books and school, he be- 
comes mighty spirited out in the open. All 
of which is hard on his shoes. And if his shoes 
are not just right, his feet suffer. As a pre- 
caution, then, bring the boys and girls here. 
We'll fit them to proper shoes which will 
stand the strain and give them the full limit 
of comfort and protection. In our hosiery 
department—fine silk hose for children. 


A Street Address Plan 

The other window contained a good showing of 
shoes for men and women. The most popular feature, 
however, was a flock of papier mache blue birds, life 
size, natural colors, suspended from the ceiling by 
slender wires. An electric fan, concealed in the 


background, kept them in motion and as the wings 
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were outspread, they looked as though they were 
flying. To the feet of each bird was attached a card 
bearing some local street address, and a card in the 
front of the window advised: 

If your address appears on any bird in this 

window, come in and get your bluebird 

FREE. 
The addresses were picked at random from the street 
directory, care of course being taken that the majority 
were from sections where the residents would be most 
likely to become purchasers. No better way of 
attracting attention to a line of shoes could be 
imagined, as anyone who stopped, scanned the 
window closely to see if his name and address was on 
any of the cards. Naturally, in doing so he could not 
help taking in the entire contents of the window— 
the cards scattered through it serving to fix in his 
mind the extraordinary values of the footwear 
offered. A card down front, adorned with the picture 
of a man writing a check, advised: 


WRITE A CHECK FOR $7.00 OR $11.00 

You’re bound to make a lucky selection 
from the various styles we are showing at 
these prices. These are winners in style, 
quality and comfort. 

A lucky shoe at a lucky price is a com- 
bination worth considering. 

It’s the cost per year—not the cost per 
pair—that counts. 


JACOBY BROTHERS 





Accept Orders on Conditions 


A Lynn manufacturer is accepting orders for shoes 
subject to the condition that 

HE WILL DELIVER THE SHOES TO THE 
SHOE MERCHANT IF HE CAN GET FROM THE 
TANNER THE LEATHER OF WHICH TO MAKE 
THE SHOES. 

A Lynn tanner is accepting orders for leather 
subject to the condition that 

HE WILL DELIVER THE LEATHER TO THE 
SHOE MANUFACTURER IF HE CAN GET THE 
SKINS FROM THE FARMERS OF WHICH TO 
MAKE THE LEATHER. 

Evidently, the problem of the shoe trade is funda- 
mentally a problem of increasing the numbers of 
cattle who bear hides and skins suitable for leather for 
shoes. 

Incidentally, the aforesaid tanner has deposited 
cash in a New York bank, in payment of skins now in 
foreign lands, but he cannot get the skins because 
there are no ships in which to bring them here. 

Trade is largely a matter of transportation, and to 
facilitate the shoe trade, there must be more ships to 
bring skins here, also more cars and trucks for hauling 
shoes from factories to stores. ; 
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“FT UST as good” is a poorer than 
ever sales argument nowadays. 


The only safe and sure policy is to 
sell merchandise of quality repu- 
tation such as 





“Onyx” hosiery 


' 
eS ER who 


fectly in the estimation of the 
ereat average American army of 
purchasers. 


Emery 6 Beers Company, inc 


Sole Owners of ““Onyz’’ Hosiery 
BROADWAY AT. 24th STREET 
NEW YORK 


PHILADELPHIA OFFICE BOSTON OFFICE CHICAGO OFFICE 
1083 Chestnut Street 31 Bedford Street The Lytten Bidg. 








: 

z 

E 

“Quality” and ““Ozyx’’ rhyme per- : 
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Government Says, 
‘* Moderate Prices’ 


HY are Bates Shoes kept 
in the moderate-price 
| class? Let us tell you. 


Alert shoe dealers all over the 
country have their ears close to 
the ground nowadays. They 
are watching the trend of the 
retail trade. 


Where are the most profits on 
shoe store capital going to come 
from in the future—from the 
fancy-price lines or the moderate 
price? 

Answer: From the dig-volume 
business—as always. 
business is on medium-price lines 
—and always has been! 


And that . 


The Government has now set a limit 
on the prices of skins and hides. It is 
holding prices down. 


The next move is to do the same 
thing to the leathers made from those 
skins and hides. Watch for it! 

And, to cap the climax, you now hear 
definite talk of a “Liberty” Shoe— 
standard footwear, reasonable in cost, 
for the American public-at-large. 


Do you need any further reassurance 
of the wisdom of our policy of fixing 
Bates quality, Bates values and Bates 
prices to suit the demands of the ma- 
jority of American men and to dee 
liver the, maximum of results to retail 
dealers who sell Bates Shoes? 


Wouldn’t you like us to write to you 
direct and more in detail on this sub- 
ject? 


Bates Shoes Five to Eight Dollars 
A. J. BATES COMPANY 


FACTORIES 
AND GENERAL OFFICES 
WEBSTER, MASS 


CENTRAL DISTRIBUTING HOUSE 
328 W. MONROE STREET 
CHICAGO, ILL. 
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-EMINENTAS A 


center of: the West 






is embraced in 
MENS, BOYS, LITTLE GENTS, 


V sree say 
















WORK SHOES, DRESS SHOES 
WOMENS MEDIUM and 
DRESS SHOES,CHILDRENS 
SHOES, LEATHERS 

FINEST QUALITY & 





*“Milwaukee’’---“‘Quality’’ 


Synonymous terms. 


Sincerity of Purpose reflected in Honesty 
of Product. 


This, in a few words, tells the story of 
Success in Leather and Shoe production 
in this progressive business center. 


The products sent to the world under 
these trade marks spell QUALITY. 


BRADLEY & METCALF CO. NUNN & BUSH SHOE CO. 


























Men’s and Boys’ Work and Men’s and Boys’ Work and 
Dress Shoes ie atin 
F. MAYER BOOT & SHOE 
oe tae sine OGDEN SHOE COMPANY 
akers of Honorbilt oes . M 
ep lem, Weenem aint Cab Fine Welted Shoes for Men 
dren ALBERT TROSTEL & SONS 
THE MENZIES SHOE Co. COMPANY 
Men’s and Boys’ Dress and Fine and Service Leathers 
Work Shoes F 
PFISTER & VOGEL aia ecaaltaaciae 
LEATHER CoO. - ’ 
Shoe Upper, Sole, Harness Men’s and Boys’ Work and 






and Glove Leather Dress Shoes 


























Stock No. 866 


Tailor Last 
Cordovan Calf, Full Quarter, Heavy Single Sole, Blucher 


IN STOCK 
A, 7 to 10 B, 6 1-2 to 10 C, 6 to 10 D, 5 to 11 


THIS IS ONE OF TWELVE STYLES IN STOCK 


Plain unbranded. All sizes and widths. Ready for immediate delivery on receipt 
of your order. All are constructed from the highest grade upper and sole leathers 
by long experienced workmen. 


Try out a few dozens: — 

Write for catalogue and prices. 

See our complete line when in your town. 
Let us help you concentrate and specialize. 


OGDEN SHOE COMPANY 
MILWAUKEE, WIS. 











MILWAU KEE 
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LL indications go to 
A prove that dealers 
placing orders now 
for women’s shoes will be 
in strongest position to get 


business this fall. 


‘“*BAYNE”’ 
LAST 


One of six handsome styles 
in the ‘““Konqueror”’ class, 
for women is here shown. 
It is a well made, good 
selling style, reasonably 
priced. Cordo calf bal. 
Imitation wing tip. 1%%- 
inch heel, 9-iron sole. 


No. 852 READY TO SHIP 
Widths AA to D 
Sizes 2 to 8 
PRICE $5.50 


The PRESTON B. KEITH SHOE CO. 


BROCKTON (Campello Sta.) MASS. 


N. B.—Interest yourself in Unlocked Process Shoes 


Boston Office New York Office 
207 Essex Street Barclay Building 
Room 207 Room 415 

299 Broadway 
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ASSISTING RETAILERS 


without charge is a big part of our work. 


Every business day there come to our notice cases of 
retail concerns whose conditions can be improved by a 
few suggestions and some good, sound advice. 


Our Credit Advisory Department is giving this assist- 
ance to retailers and our files are full of letters thanking 
us and acknowledging the constructive and helpful work 
that we are doing. ; 


By helping retailers we are helping business 





The Credit Clearing House 
“Builder of Better Credits” 
Offices in all important cities 


Executive Offices: 440 Fourth Ave., New York, N. Y. 


Stock You Need Now 
PLUG OXFORDS 


(Stitchdown) 


OUT e LTTE 


We can make immediate shipment on this 
number 





No. 157 
White Canvas—Extra Elk Sole, Goodyear Double Stitched, with 
Welt 


5 to 8, 524c. 84 to 11, 60c. 


11% to 2, 70c. 


A popular seller and a good value. Better order 


now 


E. J. RAMSEY CO. 


407-413 E 91st St. NEW YORK CITY 
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A Sally 2O 


18-FT. GOODYEAR SHOE REPAIR OUTFIT 


OVER 


$300,000,000 


A YEAR 





is said to be the volume of the shoe repairing 
business of the United States. | 


ARE YOU GETTING YOUR SHARE OF IT? 


If not, let us talk over with you the possibil- 
ities of a repair department. You will be 
interested to know what others are doing. 





United Shoe Repairing Machine Company 


BOSTON, MASSACHUSETTS 
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No. 565 


Tan Lotus Calif, Textan or Oak Leather Sole, Goodyear Double 
Stitched, with Welt, Orthopedic Heel 
6 to 10, $1.85 


A style for which the demand has increased year 
by year. Better look at your stock 


E. J. RAMSEY CO. 


407-413 E 19th St. NEW YORK CITY 
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Stock You Need Now 
MEN’S VENTILATED OXFORDS 


WE CAN PROMISE ONE WEEK DELIVERY ON 
THIS NUMBER 


SoM LSS eM eT 


WHITE SEASON 
SHOE DRESSINGS 


Radium White O Blanco 

Pee Chee Shinola 
Nu-White Renu Sticks 
Shu White 2 in 1 

Pippin White Nova 

Nuway Vogue 
Shu-Clean Albo 

Big Four Quick White 
Chain Lightning White Rightoff 


White Bagof Powder 
White Heel & Edge Enamel 


Send Us Your Orders, 
We Can Deliver the Goods 


The Lincoln Co. 


The Shoe Store Supply House 
1508 Washington Ave., St. Louis, Mo. 

















Make Buyers Out of Passersby 


Because they are built with but one purpose in view 
—to make buyers out of passersby—Hugh Lyons fix- 
tures are helping to increase sales by attracting buyers 


inside stores. 

Distinctive and beautiful, Hugh Lyons fixtures add 
dignity to window displays. 

Our eee | catalogs, just off the press, show- 
ng our William and Mary, Adam, Chippendale and 
Queen Anne designs, will be sent you upon request. 





HuGH LYONS & COMPANY 
0-08 en = 1 Oo OO ee ©) oe 7-0-9 2-9 =D 
LANSING ~ MICHIGAN 


NEW YORK SALESROOM CHICACO SALESROOM 
35 WwW. 32nd STREET 234 S. FRANKLN ST 














THE ADVANTAGES OF 








Perfection 


Circlet tes 


With the Sharp Shoulder and Broad Wear- 


ing Surface 
They don’t scratch floors They do protect 
They don’t wear slippery They do stop uneven weer 
They don’t drop out They do prevent runover heel 
PUT ’EM WHERE THE WEAR COMES 
TRADE SUPPLIED BY 


F. W. Whitcher Co., Ete, 






































Gyemaine Nedlin Soles are sold only in full 
soles—or taps—never in sheets. Genuine 
Nedlin Soles are branded plainly on the shank 
with the name—NeOlin—in slightly raised letters. 


Soles not so marked are not Nedlin Soles. Look carefully 
for the name—Neolin—when examining soles. It is your 
protection against substitution—and your assurance of long- 
wearing, flexible, waterproof soles on the shoes you sell. 


The Goodyear Tire & Rubber Company, Akron, Ohio 


eolin Soles 
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EDS are an essential 
part of every woman’s 
Summer wardrobe. 


Their comfort and new 
smart styles are going to 
appeal as never before the 
coming hot months. 





You will have more calls for 
Keds from the whole family 
and you should be ready. 


Are you? Have you ordered 
enough? 
Large and well-assorted stocks car- 


ried by the principal Wholesalers 
and Rubber Stores everywhere. 


United States Rubber Company 


New York 
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BOOT AND SHOE 
STOCKS MOVING 


And Manufacturers 
Pushing Ahead on Orders 


A phase of the rubber footwear 
question which is worth a passing 
notice, was the sudden demand for 
light rubbers which was developed 
in the Boston retail district last 
Saturday, because of the severe 
rain, and consequent sloppiness. 
While there was more call for 
women’s lines, there were many 
men who felt the necessity of pro- 
tecting their thin-soled shoes. This 
serves to show that it pays to keep 
a portion of the light rubber stock 
where it can be available in case 
of just such calls, and also indicates 
that many discarded rubbers must 
be replaced by new ones if Summer 
vacationists are forehanded. 

The factories are busy, never 
more so. 
help is daily getting more acute, 
because of the calls to war of the 
men, and the desertions of the 
female workers, who are lured 
away by the higher pay in. the 
munition factories. But if the 
tickets are not so large as in normal 
times, they average higher per 
worker, and the goods are going 
out on ‘orders, instead of into flour 
stock, and what is worthy of 
comment, some of these goods are 
being paid for now, although the 
bills are not due for several months, 
the dealers taking advantage of 
the liberal discount for forward 
payment, a fact that speaks well for 
the condition of the trade, fi- 
nancially. 


CRUDE RUBBER 
SOLD TO ARRIVE 


With Plenty for 
Present Requirements 


One month of the three in which 
the imports of crude rubber are 
restricted closes with this week. 
So far its effect has not been felt 
in the producing end of the trade, 


The situation regarding - 













‘The Rubb. er - Realm 
Market Review of Rubber 
Footwear, Supplies and Prices 


SS 
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for there is plenty of rubber on hand 
for immediate requirements. In 
fact, there is practically three or 
four months’ supply in every big 
factory, and if the embargo is 
continued only these months, the 
factories will not suffer. But a 
continuation of the present import 
conditions running to the end of 
the year, will oblige the manu- 
facturers to curtail production soon 
as their reserve supply is used up, 
and they must rely on current 
lessened importations for day-to- 
day production. It is believed 
that even then, the footwear end 
of the business will suffer least of 
all, and the tire output most. 
There is practically no free rubber 
in the market. To arrive stock is 
well sold up. Under such con- 
ditions the crude rubber market is 
dull and would be lifeless were it 
not for the activity of small manu- 
facturers in their search for rubber 
free of Government restrictions. 

A decision which will help out 
considerably the quantity allowed 
to be imported is the ruling of the 
War Trade Board that the importa- 
tions will be reckoned on a shrink- 
age basis, if they come from South 
America. As these rubbers shrink 
from 25 to 33 per cent, this ruling 
will allow 33 to 50 per cent more 
rubber of Brazilian grades. 

We quote: Upriver fine, 68c; 
islands fine, 59c; upriver coarse, 
40c; islands coarse, 27c; caucho 
ball, 40c for upper, 36c for lower; 
cameta, 28c; first latex pale crepe, 
63c; smoked sheets, 62c; brown 
sheets, 62c; centrals and Mexicans, 
39c; guayule, 35c for wet, 48c for 
dry; massai red, 55c. 


SCRAP RUBBER 
DEMAND SMALL 


And Prices Continue 
Low and Uncertain 


The scrap rubber market shows 
no very marked change from last 
week’s report. Reclaimers have 
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not yet shown signs of heavy needs 
and are buying so scantily that 
dealers are holding to the same 
figures as last quoted in their offers 
tocollectors. As before mentioned, 
prices are somewhat lower in 
western markets than in New York 


or Boston. Prices in four cities are 
New Bos- Phila. Chi- 
York ton cago 
Scrap Boots and 
Shoes........ $8.25 $8.35 $8.25 $8.10 
Trimmed Arctics 6.50 6.60 6.40 6.40 
Untrimmed Arc- 
OIRB fies Ak, is. 5.50 5.60 5.40 5.40 
MEN AND 
MATTERS 


Pertaining to the 
Rubber Footwear Trade 


The war trade Board has re- 
voked all licenses for importation of 
rubber goods by ocean shipment, 
and no licenses will be issued 
hereafter for importation of any 
goods oversea, containing more 
than five per cent of its weight of 
rubber. 

Shortage of box board and of 
pasteboard is one of the minor 
troubles of rubber footwear manu- 
facturers. If the shortage grows 
more serious, some goods will have 
to be shipped in bulk, without 
cartons, and in paper containers 
instead of wooden cases. In that 
event, the dealers nearest the 
factories will be the ones to receive 
such packages, and _ transporta- 
tion of goods by motor-truck will 
increase. 


Mr. McCarthy of the accounting 
department of the Hood Rubber 
Co. has resigned to accept a posi- 
tion with the United Fruit Co. 
and sailed last week for South 
America to enter his new duties. 


W. Harry Jones of Baltimore 
and A. L. Solbery of Chicago, are 
here on their usual Summer season 
visits, making their headquarters 
at the United States Rubber Co. 
offices, 130 Essex Street. 
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Cirwiiord 


—or Unbranded 








No. 517—Trooper 


Circular Bal, English Red 
Shade Calf Vamp and Top. 
Trooper Last, l-inch Broad 
Heel, 12 Iron Single Sole. Car- 
ried in Sizes 5 to 11. Widths 
Ae Mere $5.85 


One of the best sellers—that every shoe store can use. A splen- 
did fitting English style, semi-military in appearance. 


Choose from the many popular shoes and oxfords in our catalog 
and let our Stock Department keep your best-selling sizes filled 
in this summer. 


Charles A. Eaton Company 


BROCKTON : : MASS. 


Keep Your Dollars Patriotic; 
Buy War Savings Stamps! 
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St Louis 


Summer Business 
Now in Full Tide 


The manufacturers, having with- 
drawn their salesmen until the 
middle of August or later, are now 
pushing the plants in the hope of 
effecting deliveries as ordered. 
They are also working on new 
samples with full regard for the 
requirements of the War Indus- 
tries Board. 

Dealers continue to send in fill-in 
orders and this is proving quite a 
business in the aggregate. Retail 
Summer business is _ excellent. 
Whites are now having very much 
the best of the situation because of 
the temperature. Retail stocks 
generally are being disposed of in a 
thoroughly seasonable manner and 
aside from very badly broken lines 
and extreme style stuff there will 
be very little to go on the bargain 
tables. In fact, there is a general 
feeling expressed that bargain sales 
will be bad policy on any mer- 
chandise that by any course of 
reasoning can be held good for 
another season—in the light of 
Government orders on_ restric- 
tions. 


Points with Pride 
to Work for Worthy Cause 


The McElroy Sloan Shoe Com- 
pany’s plant at 2ist and Lucas 
Streets, St. Louis, which employs 
301 hands, is pointing with especial 
pride to its recent Red Cross record 
in which the total subscriptions 
reached $3,065 or an ‘average in 
excess of $10 for each employee 
of the plant. 

This action was indicative of the 
very general attitude of the plants 
of St. Louis of all the houses 
very many of which went 100 per 
cent and did so in a very short 
time after the campaign was 


opened, 





Death of a Well Known 
Shoe Manufacturer 


Edward J. Meier, vice-president 
of the John Meier Shoe Co., St. 
Louis, died Thursday of last week 
at his home, 3660 Castleman Ave., 
after a short illness. The funeral 
was held Saturday with burial at 
Bellefontaine Ave. The services 
were attended by a considerable 
number of his associates in the 
shoe trade. Mr. Meier had been 
engaged in the shoe manufacturing 
business ever since attaining his 
majority and had been connected 
with the one company all that 
time. 


A Correction 


In our issue of June 8, through 
typographical error, the ‘“Re- 
corder” made a serious mistake. 
It said: 

“June 1, the stockholders of the 
Brown Shoe Company received 
the dividend recently declared to 
stockholders of record May 20. 
The dividend award was $150 per 
share on the common stock, being 
quarterly in its relationship to the 
regular declarations by the Board.” 

The error was in the placing of 
the period. The dividend declared 
was a quarterly dividend of $1.50 
per share. Such articles are not 
impossible in the best proof-read 
publication and the “Recorder” is 
no exception. Due correction is 
herewith made and noted. 


Plans Perfected for 
the Retailers’ Convention 


The preparations of the local 
officials for the coming convention 
of the National Shoe Retailers’ 
Association in January next are 
proceeding rapidly and the plan of 
arrangement of the exhibit space 
has been finally adopted and blue 
prints are being distributed for the 


e Markets 


and. Merchandising, 
ments in America’s Shoe Centers 
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inspection of prospective exhibitors. 
It is planned to reserve the head- 
quarters hotel, the Statler, for the 
retailers, members of the organiza- 
tion and prospective members, and 
for the exhibits. All others, by a 
joint arrangement among the hotels 
with the hotel committee will be 
quartered elsewhere and there will 
be no sleeping space in conjunction 
with exhibit space. The exhibit 
plans are under the jurisdiction of 
the committee of which C. E. 
Williams is chairman. 

No date has as yet been set for 
the midsummer meeting of the 
executive committee of the Mis- 
souri Shoe Retailers’ Association, 
which was to have been held 
early this month at Kansas City 
to take up matters of current 
importance and also to lay plans 
for a large attendance at the 
National convention in St. Louis 
in January next. Considerable 
business has accumulated and a 
session will be held at an early date. 


More Female Clerks 
in Retail Shoe Stores 


Retail shoe stores are experienc- 
ing considerable difficulty in getting 
extra help for rush days or periods, 
while even the regular staffs are 
being depleted to a considerable 
extent by many causes, including 
the draft. The problem of intro- 
ducing girls, where they. have not 
heretofore been used, is now being 
more seriously considered than 
ever before. 


Brief News Notes 
of Trade Interest 


S. G. Hinckley, manager of the 
shoe department of the Stix, Baer 
& Fuller, D. G. Co., is expected 
back shortly from a trip East look- 
ing after delayed deliveries as well 
as the matter of fill-ins and wanted 
numbers for the later Summer 
business. 
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P. J. Harney Shoe Co. 


Factory, Lynn, Mass. 
Boston Office 
183 Essex Street 











Tober-Saifer Shoe Co. 


Creators of Novelty Shoes 


Oxfords and Pumps 
In Stock Ready to Ship 
Also Nifty Boots in All Lead- 

ing Shades 


1312 Washington Av., St. Louis, Mo. 








The House of Service 
Novelty Footwear 


IN STOCK 
In Narrow Widths 


VINSONHALER SHOE CO., 
1211 Washington Ave., St. Louis 











Gries 


Women’s McKay and Welt Shoes, Stylish 

at all times and values that stand alone 

at their prices. 

Cotter Shoe Co. - - Lynn, Mass. 
Boston Salesroom, 212 Essex S 











1508 WASHINGTON AVE. 
8t. Louis. Mo. 


Novelties in Stock 
For At Once Shipment 








The Easiest Selling House Shoes 


9 
Large Wel 
Variety we. 
Steck urns 


Lane Brothers Co. ,.i0.03° ave. Boston 








W.C. Cushman & Co. 


WOMEN’S WELT AND McKAY 
SPECIALTY SHOES 
ON THE FLOOR—READY TO SHIP 


403 Albany Bid., Boston 


New York Office, Duane St., Room 32 








The Line Fd 100 States 
f Comfort Shoe: 


Sulleta — Ostords — 
pay utton—Theo 
— Three Points 
Gored 1 Front Oxfords — 
Wonene Flexible Welts 
and Mears, and Warm 
Lined " 


TInsON eaos. Inc, 
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manager of the shoe department of 
the Lindell Store, which recently 
was liquidated by the United 
States Court, has been made 
manager of the shoe department 
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of the B. Nugent & Bro. D. G. Co., 
succeeding C. H. Bennett, who has 
been manager for the past several 
years, but who has removed to 
California. 


Cincinnati 


DEMAND FOR 
SUMMER SHOES 


Keeps Factories Busy When 
Fall Shoes Should Be Making 


The inflow of business to all 
branches of the local boot and shoe 
industry for the past week was 
strong from all sections of the 
country, indicating that the shoe 
dealers either are having a brisk 
retail trade that rapidly depletes 
their stock or that they have 
anticipated their probable needs 
for the Spring and Summer season 
short of actual requirements and 
they are seeking at the eleventh 
hour to supply their needs. Manu- 
facturers and wholesalers say that 
both conditions obtain and are 
affecting the market. Regular 
customers of the local houses 
manage to get their orders booked, 
but the extent of the service 
rendered by the manufacturers and 
wholesalers is restricted by their 
inability to increase their output 
capacities due to shortage of labor. 
That they are making strenuous 
effort along this line however is 
indicated by the size and frequency 
of advertising for employees in the 
‘daily papers. 

Retail demand for footwear is 
running in excess of the dealers’ 
expectations. This is especially 
true of women’s shoes, and it 
appears that the average woman 
purchaser of footwear has the price. 
The men’s shoe shops say that their 
business is short on pairage this 
Summer so far, but in excess of last 
year in dollar volume. They are 
getting higher prices for like quality 
of a year ago, and shoes look 
certain to cost more at retail next 
season and the season after, than 
this season. The shoe market 
from top to bottom is strictly a bull 
market and should be approached 
accordingly. 


SHOE STORES CAN 
HOLD CLEARANCE SALES 


At Any Time within a Stated 
Period Set by the Chamber 


The last monthly meeting of the 
Retail Shoe Selling Group of the 


Chamber of Commerce was held 
last Wednesday. A general dis- 
cussion of the ruling in regard to the 
manufacture of footwear and its 
possible effects upon the retail 
trade was one of the chief items of 
business. The matter of clearance 
sales for this Summer was also 
discussed thoroughly. It was de- 
cided that no change in the 
present ruling as the time which 
such sales should be held, would 
be made; that all clearance sales 
can be conducted at the discretion 
of the individual merchant. That 
is provided they came in the period 
set aside for that purpose. 

The Group decided at this meet- 
ing that they would discontinue 
the regular meetings for the months 
of July and August. 


Will Consult Washington 
Regarding Style Regulations 


Harry McLaughlin of Potter 
Shoe Company is in the East this 
week on a short business trip. 
Mr. McLaughlin expects to go to 
Washington during his absence 
and there confer with various 
officials in regard to the govern- 
ment regulations in the manu- 
facture of shoes. He wishes to 
clear up a few points which are not 
clear in the minds of the local 
retailers, and which stand in the 
way in making plans for the future 
for the proper execution of their 
business. 


Retail Shoe Dealers’ 
Association Active 


Henry Hagemann, secretary of 
the Ohio Retail Shoe Dealers’ 
Association was in the city during 
the past week. Mr. Hagemann 
indicated that the association is 
very active this year, and is ac- 
complishing more than was an- 
ticipated during these times of 
readjustment. A recent associa- 
tion bulletin which president Mc- 
Laughlin and secretary Hagemann 
issued, bears much good and valu- 
able information about the 
activities and accomplishments of 
the association this year. Mr. 
Hagemann states that he finds the 
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membership of the association is 
gradually increasing, and that more 
interest is being taken both by 
the new and the old members. 
“Business is splendid throughout 
the state,” said Mr. Hagemann. 
“Merchants everywhere are ex- 
ceeding their sales of last year by 
a good margin.” Mr. Hagemann 
indicated too that the volume 
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business done by him at Hamilton 
during the past six or eight weeks 
has excelled that of last year to 
the extent of 35 per cent. 

Many of the members of the 
Cincinnati shoe trade are earnestly 
lending a hand toward success in 
the week’s drive in the sale of Thrift 
Stamps, which began with last 
Saturday. 


Philadelphia 


VACATION AND 
CITY STYLES 


Selling According to 
Summer Retail Conditions. 


Shoes suitable for the vacation 
period, including white canvas 
oxfords and pumps are in excellent 
call. Fortunately a heavy white 
season was anticipated, and the 
original orders for white goods 
placed by the retail trade were 
somewhat larger then those of the 
previous season. Therefore the 
retail trade is in good condition o 
meet the present and perhaps the 
following demand. Outside of out- 
ing specialties the volume of busi- 
ness is quite satisfactory. 

In men’s lines as in the women’s 
classes, there is a call for white 
outing specialties and in general 
lines for tan oxfords, mainly in the 
darker shades. 

Retail people are very desirous 
of getting in goods ordered some- 
time ago as rapidly as circumstances 
permit. Some of these manu- 
facturers and wholesale people 
are advising their customers that 
they will ship their goods regardless 
of the order date to insure early 
delivery. The bulk of the advance 
Fall business has already been 
placed by the retail trade in antici- 
pation of probable advances later, 
and they are now waiting the 
receipt of the goods which may 
come in any time from this date 
until the beginning of Septem- 
ber. 


CHILDREN’S LINES 
IN GOOD DEMAND 


And Fall Orders 
More than Usually Heavy 


Business with the Grieb Manu- 
facturing Co. is very good and 


buying is exceedingly heavy. The 
receipts from the several factories 
of the company are now nearly 
completed, and the plants them- 
selves will be devoted entirely to 


the production of their Fall lines 
from now on. The accumulated 
Fall orders are very heavy, about 
all they can well take care of with 
assurance of prompt delivery. The 
traveling men of the house will go 
out with their sample lines during 
the coming month for the Spring 
season of 1919, after it is definitely 
settled as to just what restrictions 
upon style, color and pattern, will 
be finally imposed by the War 
Service Board. 


HILL RESUMES 
HIS OLD POSITION 


Off with the Newer Love 
And Back to the Old 


Mr. J. L. Hill has recently been 
appointed manager of the Phila- 
delphia branch of the Shoe & 
Leather Mercantile Agency which 
is but a return to a position 
formerly occupied by him. Mr. 
Hill had fifteen years’ association 
with this class of work, having had 
charge of the offices of the Shoe & 
Leather Mercantile Agency in 
Philadelphia and later in St. Louis. 
He now resumes his duties in this 
city. 


Many Lines of Findings 
Difficult to Find 


Mr. Laing of the firm of Laing, 
Harrar & Chamberlin states that 
findings houses have orders galore, 
but have difficulty in getting goods 
to fill them. This applies par- 
ticularly to such immediate wanted 
goods as laces, shoe tools and the 
like. Even when manufacturers of 
these goods can deliver the stock 
very frequently freight embargoes 
have stopped shipment. Mr. Har- 
rar of the firm, who is also a member 
of the Board of Directors of the 
National Leather & Shoe Finders’ 
Association has been for the present 
week attending the National con- 
vention of that organization held in 
Pittsburgh. 


51 


| Prrre PBay 














1400 Novelty 
ee Shoes 
FOOTWEAR THAT APPEALS 


TO THE FEMININE FANCY 


We make a complete line of 
Women’s Medium and High- 
Grade Welts 


IDEAL VOGUE SHOE CO. 


HAVERHILL, MASS. 














MONITOR SHOE CO. 
66-68 Reade St. 
New York, - - N. Y: 

















SOFT SOLES 


A wonderfal line 
for the Wholesaler 
All leather 3.25 up 
Canvas...2.75 up 
Nu Baby Shoe Co. 


E. Lynn, Mass. 











Tredlite Steppers 
for. Boys and Girls 
GUARANTEED 
FOR 75 DAYS 
Write for Particulars 
HenryKleine& Co. 


Chicago 











INF ORMATION s2tse Merchatts 


“Where to Buy” constitutes a 
source of knowledge so that he who 
runs through these pages may read 





—and learn. 

















52 


See Solan) 
oe 


oY eure S md 








' = Te 


IS AT YOUR SERVICE 


THE STETSON SHOE COIN) 
SoutwH WEYMOUTH,MASs. 











HENRY LILLY CO. 
88-90 Reade Street - New York 


The Only Exclusive 
Shoe Auction House 








HERBERT © GLEASON GEORGE 0.GLEASON. 





NEW YORK OFFICES 
AEOLIAN BUILOING 
33-38 


OFFICE AND FACTORY 
MEWARK.NS 
usa w aero St. 








— Gentlemen’s 
eltdeton Shoes 
Sune /  A.E.Nettleton Co. 


SYRACUSE, N. Y. 

















Miscellaneous 


Gi 








Pitacexnen \““"THE RIGHT LACE 
_ PERFECT r CASE” 
Write us for prices- 
they will interest you. 


h GORDON MFG. CO. 
S\N 285 WEYBOSSET ST. PROVIDENCE, Rb 














actor uno 


CAMBRIDGE.MASS 
= 





BOOT AND SHOE RECORDER 


IN WOMEN’S LINES LATE 
BUYERS MAY REGRET 


Not Having Placed 
Their Orders Earlier 


“While there is some loss of 
‘pep’ in the general situation so far 
as buying is concerned,” the head 
of one of the women’s specialty 
houses of this city said a few days 
ago, “general conditions are very 
fair the time of year being con- 
sidered. The rush of buying for the 
persent season is practically over, 
and we are getting into the between- 
season period, which will exist for 
some weeks before the immediate 
work on Fall will be taken up. 
Advance Fall business is already 
being booked quite heavily, and 
some shipments of these lines have 
already been made.” Their early 
shipments of Fall goods are very 
prompt, but when this supply of 
merchandise, large though it is, is 
exhausted he is somewhat appre- 
hensive about the delivery for lines 
for which orders were placed later, 
and this delay will be reflected in 
their own shipments to their cus- 
tomers. Just at the present time, 
he stated, the trade is buying quite 
a quantity of white goods, of the 
better grade. The trade is not 
anxious to buy cheap shoes at all, 
even where it would be possible to 
get them. This is due to the fact 
that under present values, a low- 
priced shoe has practically no 
merit whatever, and is not worth 
even the price that should be asked 
for it. 





June 29, 1918 


DEMAND FOR 
WHITES HAS DEPLETED 
JOBBERS’ STOCKS 


And Other Summer 
Specialties Likely to 
Be Scarce Soon 


“Present business means plenty 
of calls for what we haven’t” a 
women’s specialty distributor said 
a few days ago, and this particularly 
applies to such lines as white ox- 
fords, canvas and kid, in gray 
suede and kid and the like. In 
many instances, however, since the 
trade is satisfied that this shortage 
is general, substitute lines are being 
accepted and the trade is inclined 
to take what it can get. Colored 
goods, such as tan and brown calf 
and kid, particularly in oxford 
lines, are finding a good sale, and 
they are fairly well supplied with 
these. 

Business for the Fall season 
is active. Most of the advance 
orders for this season have been 
received, showing a considerable 
increase over that of the correspond- 
ing period of last year. This means 
that their present activities, so far 
as the Fall season is concerned, are 
directed toward the securing of the 
merchandise rather than the sale of 
it, and they are following very 
closely the progress of the manu- 
facturers who are responsible for 
the production of their lines. They 
are very hopeful of reasonably full 
shipments of their Fall stocks in 
time to take care of the coming 
needs of their trade. 


Rochester 


SHOE MANUFACTURERS 
CRITICIZE THE 
REGULATIONS 


Regarding Shoe Styles 
for Spring, 1919, by the 
War Industries Board 


That there will be material 
changes in the restrictions upon 
shoe manufacturers just announced 
by the War Industries Board before 
next Spring’s models are prepared, 
is the opinion of several representa- 
tive Rochester shoe manufacturers. 
It was stated that while there is no 
question that the board is working 
for the best interests of the manu- 
facturers and that every effort is 
being made to equalize things there 
is no doubt that much more 
advantageous restrictions could be 
placed. It was confidentially stated 


by a prominent Rochester manu- 
facturer, who claims to be in close 
touch with the situation at Wash- 
ington, that alterations in the 
restriction will be announced before 
definite steps in preparation for 
next Spring’s business are begun. 
This manufacturer gave as his 
opinion that under the present 
restrictions, if manufacturers of 
the country act uniformly, a shoe 
that may be satisfactory to 50 
per cent of public may be created. 
He felt that the public was entitled 
to the style that it desires, but pro- 
duction should be decreased. His 
suggestion was that shoe manu- 
facturers be permitted to make the 
shoes of style in demand, with 
every possible conservation in keep- 
ing with the style factor, but that 
the output of each factory be 
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reduced. In this manner, he pointed 
out, the shoe buying public would 
be able to wear the shoes it desired 
but would be forced to wear their 
shoes longer because of the cur- 
tailed production, and thus in this 
manner just as great a saving in 
raw materials would be effected as 
under restrictions in style which 
are bound to find disfavor among 
certain classes of the trade which 
are not fully imbued with the 
patriotic spirit. That the War 
Industries Board will take this 
view is regarded as a certainty, he 
claims. 


Four Criticisms 
Of the Board’s Findings 


Four criticisms or suggestions 
are made by a number of Rochester 
manufacturers in reply to the 
regulations which have just been 
received from the War Industries 
Board. These suggestions which 
do not represent the unanimous 
opinion of all Rochester manu- 
facturers are as follows: 

First, that no provision has been 
made for a universal carton which 
would make for a material saving 
in material, packing space and 
transportation. Adoption of the 
suggestion for a universal carton, 
it is declared, would mean doing 
away with one of the greatest 
abuses and sources of waste in the 
industry 

Second, that the height of shoes 
is fixed at eight inches, whereas 
manufacturers have scarcely had an 
opportunity to make use of the 
patterns for eight and one-half 
inches recently adopted. In this 
connection it is urged that the 
eight inch height was probably 
decided upon in supposition that 
women’s skirts were to be longer, 
whereas the scarcity of wool is 
likely to. have a decidedly opposite 
effect. 

Third, that no returns of mer- 
chandise by the retailer should be 
permitted unless the manufacturer 
consents. Transportation delays 
jit is pointed out, have been made 
an excuse by dealers for refusing 
shipments, resulting in needless 
demands upon transportation facili- 
ties. 

Fourth, that demands for win- 
dow display shoes, necessitating the 
putting through of single pairs in 
the factory, should be prohibited 
on the ground that such requests 
make needless demands both upon 
transportation and labor, as a 
dozen pairs of shoes can be put 


’ facturers’ business. 
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through a factory with less trouble 
than is occasioned by the demand 
for special samples for window 
trimming. 


Kelly Looks for 
Still Stronger Regulations 


Frank X. Kelly, of John Kelly, 
Inc., is numbered among the several 
Rochester manufacturers who feel 
that even more stringent restric- 
tion will be announced by the War 
Industries Board before the actual 
manufacture of shoes begins. Mr. 
Kelly said that it has got to a point 
where the shoe buying public as 
well as the manufacturers must 
come to the realization that extreme 
sacrifices must be made if the 
Allies are to be successful in the war. 

“If the casualty lists keep in- 
creasing as rapidly as they have in 
the last few weeks, by next Spring 
America will have come to the stern 
realization that tremendous sacri- 
fices must be made by all, and that 
a little thing like the wearing of 
shoes that doesn’t meet one’s 
style fancy will be inconsequential. 
I look for more stringent restric- 
tions. I am’ confident that an 
attractive pair of shoes can be 
made under the restrictions thus 
far announced.” 

Mr. Kelly said that the ninety 
day embargo on goat skins has 
seriously disrupted some manu- 
He said that 
his company has a fair supply of 
goat skins on hand but if the 
embargo was prolonged his con- 
cern would suffer as some manu- 
facturers are, now. 

Mr. Kelly contends that because 
of the elimination of grays for next 
Spring sale these shoes will be in 
great demand for this Fall’s wear. 
He said that it has been his 
experience that women usually 
want something they can’t get 
and when it becomes generally 
known that grays are to be elim- 
inated next Spring, this color will 
be in even greater demand. Grays 
and browns are the strong seller 
for this Fall’s wear, he said. 

Mr. Kelly sees a good market in 
Mexico. He said that his firm has 
been selling large quantities of 
goods in that country but has 
suffered some through liberal ex- 
tension of credits. He said that 
there are a number of substantial 
business men in that country, who 
are in the market for American 
made shoes, and that they would 
prove very attractive accounts if a 
stable government was established. 
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Woodcock Has 
Similar Views. 


“Changes may be made in the 
present schedule when the order of 
the War Industries Board is pro- 
mulgated,” said George E. Wood- 
cock, vice-president of the Sher- 
wood Shoe Company, “but such 
changes will not, we believe, make 
the order less strict, if anything, 
the restrictions will be greater.” 
Mr. Woodcock believes that in 
view of the fact that the notice 
sent out from Washington to shoe 
manufacturers is not final and 
subject to changes, criticisms of the 
notice are premature. 


Travelers and Retailers 
Discuss the Government 
Rulings 

Discussion of the War Industries 
Board restrictions were paramount 
at the regular weekly meeting of the 
Rochester Association of Traveling 
Shoe Salesmen. There was a wide 
diversity of opinion as to the effec- 
tiveness of the orders. Plans for 
the coming Rochester Shoe Style 
Show were discussed. 

State Senator George F. Arget- 
singer addressed the members on 
shoe legislation that came before 
the last session of the New York 
State Legislature. Senator Agret- 
singer denounced the “Pure Shoe 
Bill,” and told of the opposition to 
it. 

Two shoe salesmen were elected 
to membership. They are Edward 
H. Hunter, of John Kelly, Inc., and 
Henry L. Jones, of Utz & Dunn. 

At the regular weekly meeting 
of the Rochester Retail Shoe 
Dealer’s Association, the members 
renewed their pledge to assist the 
government in every possible mea- 
sure in the successful prosecution of 
the war. Some of the dealers gave 
as their opinion that the War 
Industries Board restrictions placed 
too great hardships on the retailers. 
The dealers pledged themselves to 
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urge anew the sale of low shoes in 
the interests of leather conserva- 
tion, and to eliminate as far as 
possible the return of merchandise. 


First Shoemaker to 
Lose Life at the Front 


The first Rochester shoe worker 
to pay the extreme sacrifice in his 
country’s honor is Walter Ratinski, 
who before his enlistment was a 
popular employee of the Joy, 
Clark & Nier Company. Ratinski 
was killed in action while fighting 
with the Marine Corps in France. 
Announcement of his death reached 
his home last week. He was 29 
years old on June 8th. His mother 
received a letter from him last week, 
in which he inclosed flowers, and 
said that he was then in the first- 
line trenches. Ratinski tried to 
enlist in the Medical Corps, but 
was rejected. He was eager to 
serve his country, however, and 
applied to the Marine Corps sta- 
tion, where he passed the exam- 
ination successfully. Ratinski’s 
mother who is suffering from heart 
trouble was nearly prostrated by 
the announcement. Ratinski is 
survived by three brothers and 
four sisters. 

Jeremiah G. Menihan, treasurer 
of the Menihan Shoe Manufactur- 
ing Company, has been appointed 
a member of the Executive Com- 
mittee of the Bureau of Resources 
and Conversion, War Industries 
Board, for the Rochester zone. 
The appointment was made by 
Esten A. Fletcher, industrial com- 
missioner. Eleven of the most 
prominent business men of Roches- 
ter are on the Executive Committee. 
Each is assigned to a particular 
branch of production. Mr. Meni- 
han will have charge of shoe and 
leather subdivision. 

Frank Kuh, of the Sherwood 
Shoe Company, went to Boston last 
week to purchase heels for the 
company. 


Chicago 


TRADE GOOD 
WITH OXFORDS LEADING 


And White Footwear 

Steadily Gaining in Popularity 
Oxfords exceed the sales of 

pumps or boots. It is difficult to 

determine which colors are selling 

more extensively in oxfords, some 


stores reporting that whites hold 
the lead, while others say that tans 
and blacks are the chief sellers. 
Nevertheless it is easily noticeable 
that white shoes are commencing 
to sell in rapidly increasing num- 
bers, and it is a matter of only a 
few weeks until all the stores 
will be a unit in declaring that 
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whites are in most popular de- 
mand. 

White boots in kid are in more 
than ordinary demand at this time, 
with big prospects ahead. The 
windows are displaying lively styles 
in sport shoes in fabrics and buck- 
skin, all with 1 5-8-inch military 
heels. 

With very few exceptions mer- 
chants claim a far better week than 
the one before. 


CAMPAIGN FOR 
CAST-OFF FOOTWEAR 


A Dollar Discount Given 
in Cash or Thrift Stamps 


The Walk-Over Shoe Stores have 
been using the newspapers to 
advertise the collection of old shoes 
for the Red Cross to be sent to 
Europe, and to stimulate the 
gethering of these they offered cash 
or thrift stamps for every pair of 
old shoes brought in, “provided,” 
the ad read, “‘you select a new pair of 
Men’s Walk-Over Oxfords for each 
pair. . We will deduct the dollar 
from the regular standard Walk- 
Over price of the new shoes. You 
can have it either in cash or four 
(25 cent) War Thrift Stamps. 
This offer is good for Wednesday, 
Thursday and Friday only—this 
week.” 

The management of the various 
stores reports that this offer has 
met with such good results, that 
plans are being made to repeat it 
later in the season. 
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MEN’S, THEN BOTH, 
AND NOW WOMEN’S ONLY 
Curious Turn-About of 
A Specialty Shoe Store 

The Morrison Boot Shop, located 
in the Morrison Hotel, is offering 


very unusual values in all its 
men’s shoes, in order to clean out 
its stock of these to make room 
for the greatly increasing business 
in the women’s lines. It will be 
remembered that this store began 
not very long ago as an exclusive 
men’s shoe store, adding women’s 
shoes later, and the sales of the 
latter have so far exceeded that of 
men’s, that now it is being con- 
ducted as a women’s specialty shop 
exclusively. This store has been 
advertising a pair of silk stockings 
free with every pair of women’s 
shoes purchased at $8.00 and up on 
Saturday. 


News Notes 
of Local Shoe Stores 
Ruppert-Coens, at 27 W. Madi- 
son St., have lost five men to the 
army in the past few weeks. 
O’Connor & Goldberg’s special 
for this week was a white kid 
oxford with the popular military 
heel, adyertised at $7.50. 
Rosenbach’s used a convincing 
phrase in advertising a wide last 
blucher oxford at $3.85, in the 
following manner: “Men! Take 
foot-ease in these oxfords; follow 
that ‘Jackie’ habit of comfortable, 
sensible black calf shoes.” 


North West 


WHITE SHOES 
SELLING RAPIDLY 


But Men’s Lines of All Kinds 
Behind the Average in Sales 


Retail stocks of white footwear 
in Minneapolis are becoming de- 
pleted, the consumer demand being 
the largest in the experience of the 
men in the trade. White canvas 
oxfords are said to be especially 
hard to obtain and many of the 
local dealers are keeping the wires 
warm trying to locate supplies for 
prompt shipment. 

Trade in men’s footwear is 
ragged, the falling off in sales 
volume being more and more 
marked with the passage of time. 
The large exodus of men of draft 
age who are, especially in the early: 
twenties, the buyers of the snappy 
stuff, has largely removed the 





snap from the movement of men’s 
lines. Staple styles are moving 
fairly well but the volume naturally 
is a missing quantity. 

Orders on women’s shoes are so 
numerous and large that every 
St. Paul factory making the pro- 
duct is either sold up or dated 
ahead for quite a period. This 
situation is accounted for partially 
by the increasing scarcity of skilled 
labor but the business, especially 
on fine shoes, is in really large 
volume. 


This Clearance Sale 
an Unqualified Success 


Fred Wesner, manager of the 
footwear department of Powers 
Mercantile Company, Minneapolis, 
staged a one day clearance sale last 
week Monday which was a hummer 
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so far as moving footwear was 
concerned. Prior to the sale Mr. 
Wesner went through his lines, 
picking out all short lots, broken 
sizes and lines which he concluded 
to close out. The result was the 
accumulation of some thousand 
pairs of ladies’ footwear ranging in 
retail price from a low mark of 
$3.00 to a maximum of $9.00. 
These were advertised and placed 
on sale at the uniform price of $1.95 
per pair. The result astonished 
even Mr. Wesner, enthusiastic as 
he was over the possibilities of the 
event. “My stock is now as clean 
as a whistle, there not being a pair 
on my shelves or in my stock room 
over a year old” said Mr. Wesner 
to the “Recorder” in telling of the 
results of the sale. 

Fred P. Mann, president of 
Mann’s Department Store, Devils 
Lake, N. D.; has been re-elected 
to the office of president of the 
North Dakota Retail Merchants 
Association. The Mann store, by 
the way, has one of the largest and 
best equipped shoe departments to 
be found in the entire Northwest, 
outside of the Twin Cities and 
Duluth. 


BITS OF NEWS 
AND GOSSIP OF 


Men in the Shoe Trade 
in the Twin Cities 


C. M. Stendal, the well known - 


Sixth Street Minneapolis shoeman, 
has joined the Minnesota Motor 
Corps recently. This organization, 
which is affiliated with the Home 
Guards, is in reality a transporta- 
tion department, the purpose being 
the quick and rapid transporta- 
tion of the militia to any part of the 
state where disorder of any kind 
necessitates their presence. 

Claude Ott, salesman for C. M. 
Stendal, received his call to duty 
last week and left on Monday, 
June 24, to take his place as a 
member of Uncle Sam’s fighting 
men. The good wishes of the 
Minneapolis shoemen go with Mr. 
Ott. 

Frank Erling, Jr., Advertising 
Manager for Foot, Schulze & Co. 
St. Paul, delivered an address at 
the twentieth annual convention 
of the North Dakota Retail Mer- 
chants’ Association at Minot, that 
state, last week. His subject was 
“Planning an Advertising Cam- 
paign.” The fact that he has had 


several years of active retail ex- 
perience, backed by a correspond- 
ing experience in handling the 
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advertising of the Foot, Schulze 
factory makes him especially well 
qualified to advise retailers as to 
ways and means of making their 
advertising appropriation an in- 
vestment rather than an expense. 

Theodore Schulze, president of 
Foot, Schulze & Co., St. Paul, 
a lieutenant in the ordnance divi- 
sion, has recently taken up his 
residence in Washington, D. C.; 
very likely “‘for the duration of the 
war.” 

George A. Pierce was the head- 
liner at the June meeting of the 
Minneapolis Shoe Retailers’ Asso- 
ciation, his general subject being 
conditions, present and pending, 
in the field of footwear. In the 
absence of President Kilbourne, 
Vice-President Wesner wielded the 
association gavel. A decision was 
reached to adjourn the monthly 


-meeting until September. 


The lure of the eastern markets 
is proving to be very strong these 
days, many Twin City shoemen 
making pilgrimages to their various 
sources of supply in that section. 
Among those who have recently 
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returned from. market trips are 
C. A. Kilbourne of Dayton’s and 
George Roth of Donaldson’s shoe 
departments. 


Mr. F. C. Goff, 
Racine Shoe Mfg. Co. 
to Retire 


Mr. F. C. Goff, who has been 
Treasurer and General Manager 
of the Racine Shoe Company, 
Racine, Wisconsin, since the or- 
ganization of the company in 1907, 
has disposed of his interests in the 
company and will soon leave for 
Southern California, where he ex- 
pects to make his future home. 

Through his affable manner and 
pleasing personality, Mr. Goff has 
won a warm spot in the hearts of his 
many customer-friends who will 
regret his retirement from the shoe 
game. 

Mr. M. T. Shaw, who has been 
General Manager of the Red Wing 
Shoe Company of Red Wing, 
Minn., will succeed Mr. Goff as 
Treasurer and General Manager 
of the Racine Shoe Company. 


Lynn 


TURNING 
THE CORNER 


Lynn Manufacturers 
Prepare for Last Half of 1919 


Lynn manufacturers finish up 
this week the most extraordinary 
half year of their career, and turn 
towards the most economical, as 
well as the most strenuous period 
in their career. Orders there are in 
plenty, calling for shoes of the 
economy styles, approved by the 
Conservation Board. The dif- 
ficulty is to get the labor, materials 
and the leather with which to make 
them, and the means to transport 
them when and where they are 
wanted. However, Lynn manu- 
facturers are sailing into the situa- 
tion with might and main, and there 
will be things done in shoemaking 
the coming six months that never 
were done before. The Lynn shoe- 
making machine in speeding up and 
is gaining power, and it will go to 
the maximum during the run of the 
last half of the year. 


Economy 
of Welts 

“Of economy in footwear there is 
a lot of talk these days,” remarked 


a Lynn manufacturer, “and I 
would like to say a word in favor 
of welt shoes as real war time 
economy shoes” he continued. 

“Take a welt shoe with a good 
insole, and it is as good a shoe as 
you can get these days. It is 
possible to get unusually good 
insoles these days, because there is 
in the market much stock suitable 
for insoles of women’s welt shoes, 
some of it-being the Army leather 
that is rejected because it isn’t 
heavy enough for Army shoes. 

“This welt shoe, with a good welt 
and an upper to balance, will make 
a shoe that will outwear one or two, 
or perhaps even three pairs of taps, 
which can be sewed on very nicely 
in a model repair shop, equipped 
with machinery. The more taps 
the shoes stand, the cheaper they 
are in the long run, of course. 

“T am not a believer in overdoing 
the repairing of shoes, because there 
is such a thing as wearing even shoes 
toolong. They get rotten, and they 
are bad for the feet. But these 
days, we’vé got to come down to 
war time economies, and I am 
saying that the welt shoe, with a 
good insole, is as economical a 
shoe as there is.” 
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UNITED SHOE MACHINERY CORPORATION 





MANUFACTURING PLANT, BEVERLY, MASS. 


PLEDGED TO SERVICE 


“When war was declared against Germany 
the shoe industry of the United States was 
in a state of complete preparedness. There 
has never been an hour when the progress of 
our arms has been impeded through in- 
ability of the Government to obtain the foot- 
wear so vital to the equipment of our troops. 
That this is so is due, we believe, in no small 
measure to the facilities which this Corpora- 
tion has supplied.”—Annual report of Pres- 
ident E. P. Brown. 


PROUD OF 


“Through our system of branch offices 
by means of which we keep in close touch 
with our customers throughout the United 
States, we strive to give to every factory, no 
matter where situated, the very best service 
possible. These offices are scattered over a 
territory spreading from Auburn, Maine, to 
San Francisco, California, and from Mil- 
waukee, Wisconsin, to New Orleans, Louis- 
iana. The importance of this service is now 
greater than ever on account of the neces- 
sity for training new operatives in shoe fac- 
tories to take the place of operatives who 
have gone into the army and navy, and on 
account of the skill required in adjusting the 
facilities of our customers to the new kind 
of work involved in supplying shoes for mili- 
tary use.”—Annual report of President E. 
P. Brown. 


“Since the day when the United States be- 
came directly involved in the European War, 
the resources of the Corporation have been 
at the call of the Government and the 
promptness with which we have been able to 
answer every summons has been a source of 
satisfaction to those who for many years 


- have been striving to build up an organiza- 


tion and service equal to all emergencies and 
capable of quick expansion.”—Annual re- 
port of President E. P. Brown. 


ITS SERVICE 


“Not only did the resources of the Cor- 
poration do much to make it possible for 
American shoe manufacturers to respond 
immediately to the imperative demands of 
the army and navy for established types of 
shoes, but with the award of contracts cov- 
ering a new type now known as the “Persh- 
ing shoe” we anticipated and through our 
manufacturing and service departments 
prepared for shipment and installed the 
necessary equipment which included many 
types of machines not needed in the manu- 
facture of the regular field shoe.”—Annual 
report of President E. P. Brown. 


SUCCESSFUL THROUGH SERVICE 
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FUEL 
SITUATION 


Manufacturers Going 
After It and Conserving It 


Lynn and North Shore manu- 
facturers are taking steps to get 
plentiful supplies of fuel, and to 
conserve such supplies as they may 


get. 

Albert M. Creighton, represent- 
ing the Lynn Shoe Manufacturers’ 
association, William H. Day, repre- 
senting the Lynn Chamber of 
Commerce, and John E. Wilson, 
representing the Lynn shoe workers 
will go to Washington, to confer 
with government officials, with a 
view of having the Lynn shoe 
manufacturing industry placed on 
the priority list in the matter of 
coal supply. Congressman M. F. 
Phelan is arranging the conference, 
and is looking after the interests of 
Lynn manufacturers until a date 
is fixed for their conference with 
the government officials. It would 
have been held this week, but for 


the fact that there was arranged an 


important shoe trade conference 
the middle of the week. 

Manufacturers are seeking to 
conserve fuel, as well as to secure 
coal. A. C. Lawrence Leather 
Co. has appointed a fuel conserva- 
tion committee of its employees. 
This committee observes and re- 
ports any possible opportunities to 
save fuel in the factory. Also, it 
meets at occasional intervals to 
listen to lectures on fuel con- 
servation by agents of the Massa- 
chusetts fuel committee, power 
engineers and others of authority 
in the matter of conservation of fuel. 

Manufacturers are generally do- 
ing as does the A. C. Lawrence Co. 
in this matter of fuel conservation. 
Shop committees are working, not 
alone for the conservation of fuel 
in factories, but are urging em- 
ployees to save fuel in their homes. 
One of the first things done by one 
large manufacturing concern was 
to get carpenters to go over the 
plant, tightening up windows, doors 
and other outlets, against the cold 
winds that will blow when Winter 
comes again. 


Lasts 
Are Few 


Some Lynn manufacturers of 
shoes are finding it difficult to get 
enough lasts. to keep their shops 
going to capacity. A great many 
lasts are needed in shoemaking, 
though the elimination of new 


style lasts has been agreed upon. 
Shoes, especially welt shoes, are 
left on lasts several days, in order 
that in the course of time they may 
mould to the shape of the last. 
Say that they are left on the lasts 
three days. Then a shop making 
1,000 pairs of shoes a day must 
have 3,000 lasts, on account of just 
this one little point. And then 
some more. 

Lasts will wear out, or break, 
like most everything else under the 
sun. Sometimes the bottoms get 
chewed up with nail holes. Or 
perhaps the sole levelling machine 
will break off the toe of a long toe 
last. Or perhaps the hinge will 
break. Or there is a dozen other 
ways in which lasts will break. 

In times of peace, it was easy 
enough to renew lasts for the last 
factories had plentiful stocks of 
last blocks, and the labor and the 
facilities for making them into 
lasts. But these days,.last blocks 
are few. The government is taking 
many of the present stocks of 
many blocks, for making lasts for 
the new Pershing trench shoes. 
New supplies of last blocks are 
few and far between, because few 
men are going to the woods to cut 
maple suitable for last blocks. So, 
because of lack of last blocks, and 
labor, last manufacturers are not 
able to provide all lasts that Lynn 
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shoe manufacturers would like to 
replace their worn or broken lasts. 
So it is, doubtless, a lucky thing 
that no new lasts are being intro- 
duced. Incidentally, it is quite 
probable that the business of 
remodelling lasts, or making new 
lasts from old, will flourish. 


Shoe 
Trade School 

Trustees of the Lynn shoe trade 
school have asked the Lynn school 
board to provide school rooms as 
study places for members of the 
school. A model shop, for practise 
work, will be set up in a factory. 


Old Timers 
Wanted 

A curious result of the govern- 
ment orders for heavy leather for 
Pershing trench shoes is a call for 
old time workmen who know the 
processes by which leather was 
made 30 years and more ago, when 
it was well and thoroughly tanned 
and stuffed with all the grease it 
would stand. 

It will be interesting to watch 
and see if out of the new circum- 
stances of the war will come a 
corresponding course ‘or events in 
the retail shoe trade, in which old 
timers, who fitted shoes 30 years 
and more ago, will be called to 
serve as clerks in stores. 


Brockton 


SHOE SHIPMENTS 
GAIN 


Increase Over 
Year Ago 


Shipments from Brockton fac- 
tories during the past week total 
12,240 cases as compared with 
7369 cases for the corresponding 
week a year ago. The total ship- 
ments for the year to date are 319,- 
834 cases, again over the corre- 
sponding period of last year of 
25,973 cases. 


TAKEN NEW 
POSITION 


Now Identified with 
Brockton House 


W. Henry O’Donnell, for many 
years associated with L. Q. White 
Shoe Co. of Bridgewater, Mass., 
and until recently superintendent 
of the concern’s factory, has taken 
a new position: He is now identi- 


fied with E. E. Taylor Co., shoe 
manufacturers of this city, in con- 
nection with upper leather buying. 
Mr. O’Donnell, who is one of the 
most competent and experienced 
factory executives in New England, 
spent the past Winter in California 
as a means of recuperating from a 
period of ill health. He is now 
completely recovered and in first- 
class condition to assume his new 
responsibilities. 


NEW FACTORY 
SUPERINTENDENT 


Old House 
Makes a Change 


Frank O’Keefe has been engaged 
by Stacy, Adams Co. as superin- 
tendent of the factory in this city. 
Mr. O’Keefe has been for several 
years in the employ of this concern 
having received successive pro- 
motions through his ability as a 
workman and also in an executive 
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THE MILLER 
SPRING TREE 





ITS EFFICIENCY AS A TREE IS NOT 
IMPAIRED BY ITS SIMPLICITY 


The patented arrangement of the spring makes 
it a better fitting Tree than could be secured 
otherwise. Half sizes not needed, as the 
spring gives the adjustment necessary. 


Price Fifty Cents the pair 


PS 
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CATALOG®"OF SHOE TREES 
ANDJSPECIALTIES 
ON REQUEST 


0. A. MILLER TREEING 
MACHINE COMPANY 


Brockton - - - Massachusetts 
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Stock You Need Now 


Barefoot Sandals 


WE CAN MAKE IMMEDIATE SHIPMENT 
ON THIS NUMBER 





No. 55—Tan Lotus Calf, Double Goodyear Stitched, with Welt. 
Textan or Oak Leather Sole 


5 to 8, 9c.  81-2to 11, $1.00 11 1-2 to 2, $1.15 
21-2 to 6, $1.50 Men’s, $1.75 
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WRITE AT ONCE—TO BE SURE 


E. J. RAMSEY CO. 


407-413 E 91st St, NEW YORK CITY 
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ALGONQUIN 


% INDIAN 
ihe SLIPPERS 








Z The Original 
‘= ES) American Shoe 





Slipper shown above is a _Teproduction of our Stock No. 
402, that sells for $1.20 in men’s and $1.05 in women’s 
sizes. Practical, comfortable, essential. 


SEND FOR PRICE LIST 


ALGONQUIN SLIPPER CO. Bangor, Maine 


IN-STOCK DEPT. 183 ESSEX ST., BOSTON 








IN STOCK—READY FOR SHIPMENT 
NON 
ofXTEA, PLAY OXFORDS ¥93 
No. 315—Tan Lotus 
Children’s 5 tog 8...$1.10 
Children’s 8 to 11. - 1.25 
Misses’ 1l 2... 1.55 
Oak Outsole. 
One-piece 
Leather Inner 
We make to 
order Black 












Write for special 

folder showing in- 

stock styles Chil- 
dren’s shoes 


Maiathon Shoe Co) 4 


WAUSAU, WISCONSIN 


Manufacturers 
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capacity. He is thoroughly fa- 
miliar with fine shoemaking in all 
its branches. Mr. O’Keefe suc- 
ceeds B. H. Cort, former super- 
intendent, who is now in training 
for military service. 


DEATH IN 
THE TRADE 


Well-Known Business 
Man Passes Away 


Elmer Loring, formerly a manu- 
facturer of shoe findings and box 
toes, died June 21, at his home in 
this city. Mr. Loring had been ill 
for several months. He began the 
shoe business in Marlboro, Mass. 
in the retail line and later developed 
a shoe manufacturing business in 
the production of bicycle footwear. 
About eighteen years ago Mr. Lor- 
ing located in Brockton where he 
engaged in the productio. of box 
toes and other footwear findings, 
building up a large business with 
shoe manufacturing concerns all 
over the country. 


Was Rubber Heel 
Manufacturer 


About fourteen years ago Mr. 
Loring became interested in the 
manufacture of rubber heels. With 
this latter industry he was closely 
identified until his health broke 
down, about three years ago, when 
he resigned as President of the 


Foster Rubber Co., although up 


to his death he remained director 
of that concern. 


Lieut. George R. Hill 
Aviator in France 


This picture of George R. Hill, 
[st Lieut. in the Aviation Section 
of the United States Signal Re- 
serve Corps, taken “Somewhere in 
France” was recently received by 
his father, George W. R. Hill, 1st 
Vice-President of “‘Boot and Shoe 
Recorder” Publishing Co. Lieut. 
Hill, who enlisted with “Uncle 
Sam” in June, 1917, has been in 
France nearly a year. He ob- 
tained_all-his training there, quali- 
fying for an air pilot and getting his 
commission in France. He has 
received gold chevrons for six 
months’ foreign service and will 
put on his second set in August. 

Lieut. Hill is at present located 
at an aviation instruction centre 
“Over there”. As survey, salvage 
and claim officer, he decides as to 
material to be reclaimed from 


damaged machines, also as to in- 
juries to French persons or prop- 
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erty by airplanes or trucks. In 
his capacity as judge advocate, he 
takes sworn testimony concerning 
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was in the automobile business in 
Los Angeles, Cal. andjbefore that 
was a professional racing driver, 





LIEUT. GEORGE R. HILL 


complaints with reports of flyers or 
truck drivers. 
Previous to enlisting, Lieut. Hill 


being two years partner with 
Barney Oldfield, the famous Cali- 
fornian speed king. 


Haverhill 


PERCENTAGE OF 
SHOE PATTERNS 


Estimated Proportion 
In Sales 


Manufacturers and salesmen rep- 
resenting Haverhill concerns which 
sell the retail trade are now prepar- 
ing their samples for the Spring of 
1919. Those which sell the jobbing 
trade already have sold their 
samples for 1919. These latter 
salesmen, who have been calling on 
the wholesale trade during the past 
few weeks with Spring samples, 
size up the proportion of patterns 
demanded in women’s footwear ap- 
proximately as follows: 


Boots 40% 

Oxfords 40% 

Pumps 20% 
Oxfords Are 


Favored 


From the foregoing figures it will 
be seen that the proportion of 
Women’s Oxfords is large as com- 
pared with former seasons. A 
year or two ago boots predomi- 
nated in sample sales to such an ex- 
tent as to completely overshadow 


low cut styles. Now, with oxfords 
and pumps together calling for 
60 per cent, the tendency is de- 
cidedly toward low cuts. This is 
in line with the Government’s ideas 
regarding leather conservation, and 
for this reason is gladly accepted 
by the manufacturers. Remember 
—the Spring of 1919 will be em- 
phatically a low cut season. This 
is a foregone conclusion and may 


be so accepted by the entire 
trade. 

GETTING UP 

SPRING SAMPLES 


Traveling Salesmen 
Now in Town 


O. N. Dana, who represents 
Emery & Marshall Co., in large 
city trade, with headquarters in 
New York; and Charles L. Marks, 
southern representative of this 
house, have been in Haverhill the 
past week, preparing samples for 
the coming season. Mr. Dana’s 
opinion, which is well worth quot- 
ing, is: ‘Women’s Oxfords will be 
the best bet for the Spring and 
Summer of 1919, with pumps a good 
second, and on the latter buckles 
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BUY NOW! 
They Are Real Values 


Lot 1. Patent Colt Hand Turned 
Seamless Pump. Full Louis Covered 
Heel. Great Fitting Qualities. AA to 
C. All sizes. $3.75 


Lot 2. Black Kid Hand Turned 
Seamless Pump. Full Louis Covered 
Heel. AAtoC. All sizes. $3.75 


Lot 3. Patent Colt Hand Turned 
Oxford. Full Louis Covered Heel. 
AAtoC. All sizes. $3.75 


Under no circumstances will single 
pairs be shipped 


TERMS: 
Net 30 days, F. O. B. Boston 


Katzman-Adler Shoe 


211 Essex Street 33 3: Boston, Mass. 
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ERE is a genuine bar- 
gain—pumps and ox- 
fords that reached us 

a little later than we intend- 
ed. They are strong sellers 
now and will go big way 
into the fall. Just the kind 
of shoes that a gaiter sits 
well on. 


Many Other Styles in Stock. 
What Are Your Needs? 


Co. 
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Watch For Our Announcement 


DON’T BE IMPATIENT --IT WILL SOON BE OUT 


THE NEW HANDY LACE TIPPER 


Made of Steel Throughout. Cannot Break 


WORLD SUPPLY CORPORATION 


CORNER 42nd STREET AND BROADWAY (Longacre Building) NEW YORK CITY 











POWERS HOTEL 


Rochester 
Shoe Style Show 


¥, 


400 Rooms with Bath 
Central Location 
Tempting Cuisine 


Your Reservations 
AT ONCE for 


Headquarters of the 
Shoe and Leather 


PUCUOOEOOEGORGOOEGCROCROOSOCOCOROOEOEEREROERUENOEOY 


OEQDRCCGRGRGROCRGREGGREGEGROESIICCCCRORSOSDDIIOUSTUSIOSIOSORRSSOSEOROIIIOIORTS 


13 


Fifthand Sixth Floors 
to Displays of SHOES, 
to Displays o' ° 
LEATHERS: LASTS, 
HEELS, CLOTH 
AND SHOE MANU- 
FACTURING 
MATERIALS 


Cincinnati 


PTT) 


MIRRORS 
That Are Practical 
as well as Attractive 


Streit furniture satisfies 
the most critical. Send 
for illustrated catalog. 


C. F. Streit Mfg. Co. 
1047 Kenner Street 


Ohio 
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and other ornamentation will be a 
feature.” 


NEW HEEL 
COMPANY 


Concern Incorporated 
Make Wood Heels 


The National Wood Heel Co is a 
recently incorporated concern with 
factory location on Locke street. 
George C. Elliott is president, Mrs. 
Alberta H. Emery, treasurer and 
George M. Emery adirector. This 
incorporation is the continuation 
of business formerly conducted 
by Mr. and Mrs. Emery. Newand 
modern machinery will be installed 
and the capacity of the plant 
increased. ° 


MORE ROOM 
FOR WAR WORK 


Local Concern Adds 
Large Floor Space 


Liberty-Durgin, Inc. of this city, 
formerly shoe manufacturers, and 
now engaged in the production of 
canvas goods for the United States 
Government, have secured large 
additional factory space through 
Proctor & Sons, leather dealers, 
who are vacating the first three 
floors of an adjoining building. 
The added factory space, 25,000 
square feet, is required by Liberty- 
Durgin, Inc. to fulfill the demands 
of the Government for large pro- 
duction and quick deliveries. 


J. B. Meek in Wash- 
ington Service 

J. B. Meek, Division Manager, 

Central States for Helming-Mc- 


Kenzie’ Shoe Co., Cincinnati, at 
the conclusion of his trip June 1, 





J. B. MEEK 


decided to forego his usual three 
months’ fishing trip and offered his 
services to the Government: 

His offer was accepted and he is 


BOOT AND SHOE RECORDER 


now working in the Internal Rev- 
enue Department, in which depart- 
ment he served during the Spanish- 
American War. 

He states that the amount of 
checks he has been handling in pay- 
ment of Income and Profit Taxes 
makes the shoe business look like a 
*Piker’s Game.” 

He expects soon to be assigned 
to checking up the Income Tax 
Returns of some of the Commission 
Shoe Salesmen who were reporting 
such big sales during 1917. How- 
ever, the trade may expect. to see 
him on his regular trip next Fall. 


Fine Welts to Be Made 
by John Cross in 
Philadelphia 


The announcement is made that 
John H. Cross, Inc. will manufac- 
ture a full line of fine welt shoesfor 
women in this city. The factory 
in which{this line will be produced 
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to require any introduction to the 
trade, but brought to its present 
environment in one of the recog- 
nized homes for fine welt manu- 
facture, the possibilities for de- 
veloping it to a point of even 
greater excellence are felt by the 
concern. Mr. Cross stated re- 
cently that they are providing for 
an output of approximately a 
thousand pairs a day, and work 
will be taken up as soon as the 
factory is made ready for the pur- 
pose. Excellent progress is already 
being made along these lines. 

Mr. Cross is also assuming gen- 
eral management of the business 
of Mrs. A. R. King, Inc., a condi- 
tion which is made practicable by 
the fact that the factories adjoin. 


Some Matters of In- 
terest in Iowa 


The Iowa Shoe Dealers’ Associa- 
tion has been advertising a general 





' JOHN H. CROSS 


is at 19th and Buttonwood Sts., 
and is being planned by the effi- 
ciency experts of the house in col- 
laboration with those of the United 
Shoe Machinery Co., with the idea 
of. bringing to the business the 
highest possible efficiency and to 
permit of a very generous produc- 
tion. 

John H. Cross will assume per- 
sonal charge of the work in Phila- 
delphia, exercising but a general 
supervision over the turn business 
of the house which will be continued 
in Haverhill. The John Cross 
shoe for women is too well known 


white footwear campaign. Quite 
a number of towns in Iowa put on 
a similar campaign and although 
it was not as generally agitated as 
the low shoe campaign it was suc- 
cessful. 

Our correspondent from the Iowa 
Retail Shoe Dealers’ Association, 
Mr. E. W. Hertzler, reports busi- 
ness in Burlington, Ia. as excep- 
tionally good and he attributes it 
to their general co-operative 
methods of advertising the 
seasons which they are finding 
is the modern way of merchan- 
dising. 
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pazemores 


Shoe Polishes 


VARIETY 





QUALITY 














Two Sizes 








Widely Known, Well Spoken 
of, First Thought of When 
Shoes Need Cleaning— 





Two Sizes 


To sell ‘‘Whittemore’s” polishes 
is to gain prestige as well as profits 


Ask your jobber salesman or write for complete catalogue 


WHITTEMORE BROS. CORP. 











$3 Cambridge, Mass. 

















Stock You Need Now 
Tan Bal Oxfords 


WE CAN PROMISE ONE WEEK DELIVERY ON 
THIS NUMBER 





No. 95 


TAN UPPER, TEXTAN OR OAK 
SOLE, GOODYEAR DOUBLE 
STITCHED WITH WELT 


5 to 8, $1.00 8 1-2 to 11, $1.20 
11 1-2 to 2, $1.40 


This shoe will give exceptionally good wear, and 
is attractive—Place your order early 


E. J. RAMSEY CO. 


407-413 E. 91st Street NEW YORK CITY 





Coburn 
Trolley Ladders 


are simple, efficient, inexpen- 
sive, saving time in sales effort. 
Get estimates—send us a rough 
sketch of your store interior. 
showing shelves to be reached 
and let us tell you the cost. 
Catalogue on request. 


Coburn Trolley Track Mfg. Co. 
HOLYOKE, MASS. 





























Standard x 
fine felt . 
= 


og Samples 
"submitted upon 
request. Ask 


for Catalog 


fandard Felt Company 


West Alhambra California 
New York, Chicago, San Francisco 
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MARKET FIRM BUT 
BUSINESS MODERATE 


Some Lines Oversold 
While Others Lag 
For Purchasers 


The leather market is by no 
means at a stand-still, but there is 
very little “snap” in business as 
regards the demand of civilian shoe 
manufacturers, some of whom are 
buying oniy from hand to mouth, 
and ordering noleather ahead of the 
current requirements of their cut- 
ting-rooms. With the contractors 
for war goods it is the same, as far 
as buying is concerned, for they 
have contracted for their supplies 
of both upper and sole leather, and 
those who have no great amount of 
stock ahead are receiving it right 
along, — that is, they are getting 
it if transportation facilities allow, 
which is not always the case. How- 
ever, during the last week or two 
there has been a very large amount 
of buying for the British Govern- 
ment, business expected several 
weeks ago, but long delayed. These 
purchases include both sole and 
upper stock, but mainly sole, 
though it is probable that these 
purchases will be soon followed by 
sizable lots of upper stock. Prices 
are firm all along the line, with an 
upward tendency manifest. There 
are prophecies of a shortage in 
some lines, and consequent jump 
in prices. 


SOLE LEATHER 
SHOWS SOME SHORTAGE 


Since the Large Sales 
Purchased for the 
British Government 


Sole leather in the better quali- 
ties and in heavy weights is mov- 
ing from tannery to factory stead- 
ily in large volume. Everything 


in No. 1 and No. 2 quality and 
more than 8 iron thickness is prac- 
tically commandeered, though once 
in a while a tanner who has no 


The Leather 
Weekly Review of Leather 
Supplies and Prices 
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government contracts may have 
a little free leather of these kinds. 
The manufacturers of shoes for 
civilian trade must take leather 
under these requirements, and when 
it is considered that such leathers, 
to the amount of nearly or quite 
a million and a quarter hemlock 
bends have been taken, besides 
large amounts of union sole, civil- 
ian shoe manufacturers come pret- 
ty near facing a shortage of such 
leathers as they need. Prices are 
strong, and in some cases advanc- 
ing, and it is likely that all shoes 





CANADIAN CONTROL OF EX- 
PORTS OF HIDES AND SKINS 


Under an order in council of June 13, 
the Canadian War Trade Board as- 
sumes. control of the exportation of 
hides and skins, viz, the hides of cattle, 
buffalo, horses, calfskins, and kips, 
whether of Canadian or foreign origin. 
Licenses, issued by the Commissioner 
of Customs at the request of the Board, 
will be required for all exports of these 
products, with no exceptions in favor 
of any country. The hides and calf- 
skins of foreign origin were formerly 
permitted to be exported to British 
countries without a license. The order 
in council is published in Customs 
Memorandum No. 2214B. 








‘to 85c. 





made the coming run will have 
lighter, and perhaps poorer soles 
than was contemplated when sam- 
ples were made and shown. Hem- 
lock sole, heavy dry hide, No. 1. 
are fully 50 to 52c a pound; No. 
2, 47c; No. 3, 42c; with rejects, 
35c.. Medium and light weights 
run 44, 42, 38, and 32c. Tannery 
run quotations 37 to 38c. Sole 
cutters are buying union sole all 
weights. Heavy packer steers 
strong at 72c, packer cows 70c. 
Oak bends going to army contrac- 
tors right along, and quoted at.83 
Packer backs held at 74 
to 75c for heavy. Light country 
sides 60 to 65c. Belting butts are 
in sufficient demand to bring quo- 






Dy ‘mM 


: Market 




























al 





tations of No. 1 between 95c and 
$1.00, with some held at the latter 
figure, the general prices are around 
97c for heavy and 94c for light. 
Offal of such qualities as can be 
used for middle soles is selling well, 
and prices swinging upward. Bel- 
lies, above 6 iron are going well, 
hemlock quoted at 16 to 18c; 
union 25c and oak 37 to 38c. 
Hemlock shoulders held at 30 to 
3lc for No. 1, 24 to 28c for No. 2. 
Union shoulders 55 to 62c. Oak 
double shoulders 64c for light, 
67c for heavy. 


UPPER LEATHER 
MARKET IS STRONGER 


And Tanners Behind 
in Their Deliveries 


The demand for upper leathers 
of nearly all kinds, and of the bet- 
ter grades, is, as a rule, ahead of 
supply. Many tanners are behind 
in deliveries, and owe considerable 
quantities to customers, though 
some manufacturers find that they 
have all the leather they have 
employees to consume. Prices are 
tending higher in some varieties. 
Tanners are somewhat uncertain 
as to the future requirements of 
the trade, stories of changes in 
Government orders, possibilities 
of further restrictions in civilian 
styles all having a tendency to 
increase the problems of the pro- 
ducer of leathers. The demand for 
colors continues heavy with an 
improved call for blacks. Calf 
leathers are in excellent call, with 
some colored stocks selling at 70 
to 72c and best qualities in black 
tannage running around 65 to 69c. 
The call for chrome retanned side 
leather is in improved call, while 
colored chrome sides in dark shades 
are oversold. Finished splits are 
going well and with an expectation 
that large orders are pending for 
export, prices are very firm. Pat- 
ent colt and calf in steady call, 
and ordered ahead. Patent sides 
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Space 1 time 





SALESMEN WANTED 


“‘Recorder”’ rates for space less than one-eighth 


Ttimes 13times 26 times 52 times 


l inch ..... ..$4.00 $3.00 $2.75 
2 inch ...... . 8.00 6.00 5.25 
3 inch ..... --12.00 9.00 7.75 
4inch....... 15.00 12.00 10.00 


Payment in advance is required, except when regular advertisers, as amounts are too 


PTITTIII III 


Classified and Opportunities Department 


OSITIONS WANTED: Three cents per word for each 
Minimum amount accepted, sixty cents. 
For other ““Want” advertisements, five cents per word for 
Minimum amount accepted, 
Ads. under this heading will be received up to five o’clock 
Tuesday, P. M. When advertisers desire answers to come in 
care of this office, twelve words must be allowed in each ad- 
vertisement for address. 
warded direct to their address, each word of the address must 
be counted in the advertisement and paid for accordingly. 
’ Answers to ads. must be sent under letter postage. 


insertion. 


each insertion. 


$2.50 $2.00 
4.75 4.00 
7.00 6.00 
9.00 8.00 


small tu open accounts. 


TIT I III iia 





June 29, 1918 


ne Dollar. 


When advertisers desire replies for- 








SALESMEN WANTED 


LINE WANTED 





SALESMAN with good following to take side line 
of men’s and boys’ leather and canvas puttees. 
Commission basis. Reference required. State 
territory desired. Yankee Legging Co., 248 La- 
fayette St., New York, N. Y. 


WANTED First-class retail shoe salesman not 
subject to draft under new ruling. Wilming- 
ton Shoe Co., Wilmington, N. C 


GALESMEN calling on established trade and in 
a position to secure business on a_ popular- 
priced line of children’s turns, sizes 1 to 5 and 4 to 
8, with spring heel. We have a few openings for 
responsible parties. References must be furnished; 
also state territory traveled. his is an in-stock 
proposition, consisting of 36 numbers. A high rate 
of commission paid and willing to make advances. 
Goodger & Milow Shoe Co., Inc., 89 Allen St., 
Rochester, N. Y. 


V ANTED—A _ shoe salesman—a man_ big 
enough to hold the best position in the lead- 
ing exclusive shoe store in a town of about 20,000 
eople. Prefer a man not subject to draft. John S. 
McCarthy, Peru, Ind. 
OMMISSION basis only. lIowa, Kansas, Ne- 
braska, Colorado, Utah, Minnesota, Mississippi 
and Alabama. Specialty line—men’s dress welts. 
Ogden Shoe Co., Milwaukee, Wis. 


WANTED —Side-line salesmen for Keds—Ten- 
nis and Canvas Sport Shoes for following 
states: Kentucky, Tennessee, Mississippi, Louisi- 
ana, Texas, Missouri, Illinois, New York, Penn- 
sylvania, New Jersey, Delaware, Maryland, Vir- 
ginias and Carolinas. Must shoe men with 
established trade and willing to devote approxi- 
mately one-third of their time. No experimenting. 
State age. Apply A2124, care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 


WANTED— Saleamen to carry a Rochester line 

of good McKay sewed growin pid misses’ 
and children’s shoes as side line. ill pay six 
cent commission. State territory and give refer- 
ence. Address A2123, care Boot and Shoe Recorder, 
207 South St., Boston, Mass. 























Salesmen Wanted 


SALESMEN WANTED—Experi- 
enced men, with established trade, 
to carry an in-stock line of extra 
value boys’ shoes in several Middle 
Western territories. Commission 
only. Address in confidence giving 
details of experience, FEDERAL 


SHOE COMPANY, Lowell, Mass. 














POSITION WANTED 








LIVE vest-pocket side-line for salesmen cailin 
on shoe trade. Shinne-Shine, patented blac 
and tan shoe cleaner, retails for 10c. to men and 
women. Repeats sure. Splendid commission. 
References required. Patented Specialty Co., 45 
W. Mohawk St., Buffalo, N. Y. 


ANTED—Shoe salesman to sell popular line 

of women’s weits and McKays in Pennsyl- 
vania, Ohio, Indiana, Illinois, Missouri, Kansas 
and Minnesota. Best selling styles are carried in 
stock. No applicant will be considered unless he 
can give positive proof of having sold $60,000 per 
year or more of women’s shoes in one of these terri- 
tories during the last two years. We want only 
good men and will treat replies in confidence. State 
plainly what territory you are covering, line you 
are selling and annual volume of sales. Address 
A2116, care Boot and Shoe Recorder, 207 South 
St., Boston, Mass. 








WANTED 


Salesman for the Cotero Tongue Pad as a 
side line. Easiest selling proposition on 
the market. Big commissions. Pocket 
Sample line. Write today. 


COTERO CUSHION MFG. CO., 
Burr Bldg., Scranton, Pa. 





ALESMAN—Enterprising ex-shoe retailer, 17 

years’ successful experience, seeks position. 
Opportunity. Salary—commission. Good char- 
acter and reputation. Address K60, care Boot and 
Shoe Recorder, 127 Duane St., New York, N. Y. 





CAPABLE factory superintendent sales manager. 
Have made large cities Middle West past 10 
years, in which have large following. Al style 
sample leather man, good organizer, expert on mod- 
ern factory efficiency. Wishes connection inside or 
out, or combined. Address A2120, care Boot and 
Shoe Recorder, 16 State St., Rochester, N. Y. 








HELP WANTED 





ANTED—A first-class retail shoe salesman, 

exempt from draft. Give references. State 
age, experience and salary expected to start. A. I. 
Eldred, Meadville, Pa. 


ANTED FOR PACIFIC COAST—Man with 

established trade to carry women’s novelty 
shoes. On the floor ready for shipment. Good 
proposition. Address Azine Bros. Co., Lees Bldg., 
Chicago, Ill. 








FACTORY SUPERINTENDENT WANTED 


A_ thorough high-grade superintendent in a 
Middle est factory making women’s welts, 
turns and McKays exclusively. Must be com- 
etent to take entire charge of shoemaking 
rom cutting to packing, also buying of upper 
ieather and soles. Have good, competent as- 
sistants now in organization. Do not apply 
unless you can furnish high-class references, as 
you will only waste your time. Unusual op- 
portunity, as position carries good salary and 
chance to secure stock in very successful busi- 
ness. Address A2132, care Boot and Shoe Re- 
corder, 207 South St., Boston, Mass. 








INE WANTED IN MICHIGAN—Sold my 

shoe store, and desire a good line for this Fall. 
Have traveled and am thoroughly acquainted in 
state. Address A2134, care Boot and Shoe Re- 
corder, 207 South St., Boston, Mass. 


ANTED—On commission in connection with 

a high-priced line of working shoes, a line of 
cheap or medium priced men’s welts, dress shoes, 
also a line of medium-priced ladies’ welts, for Ore- 
gon, Washington and part of Idaho. 25 years’ ex- 
perience as shoe salesman in territory with well- 
established trade. Address E. M., care Boot and 
Shoe Recorder, 207 South St., Boston, Mass 


ATTENTION 
SHOE MANUFACTURERS 


Experienced shoe man wants strong line 
for Southern territory, one with some es- 
tablished business preferred. At present 
manager of shoe dept. doing $80, yearly. 
Address F479, care tand Shoe Recorder, 
207 South St., Boston, Mass. 




















FOR SALE 


G HOE STORE FOR SALE—Growing town, 10 
factories; clean stock; low expenses. Plan to 
do repairing. Short distance from Boston. Ad- 
dress A2131, care Boot and Shoe Recorder, 207 
South St., Boston, Mass. 


OODYEAR STITCHING OUTFIT must be 
sold; owner drafted. Independent feed and 
only used for one year. Address A2135, care Boot 
and Shoe Recorder, 207 South St., Boston, Mass. 


DRAFTED and must sell our shoe store and 
_ four-year lease at once. Tigler Bros., 403 
Spring St., West Hoboken, N. J. 

















WANTED TO PURCHASE 








Highest Cash Prices Paid 


for entire shoe stocks. We also buy 
your surplus or slow sellers. uan- 
tities no object. Retail or whole- 
sale. Short term leases taken off 
your hands. 
Wire or Phone us 
Correspondence Confidential 
tablished 1890 


GLAUBERG & CO. 
520-522 Broadway, New York,- 


Phone Spring 6680 


We also purchase clothing, 
hats, furnishing goods, etc. 
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WANTED TO PURCHASE 
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We Buy for Cash 


Manufacturers’, Jobbers’ and 
Retailers’ Surplus Stocks, Jobs, 
Closeouts 

NO QUANTITY TOO LARGE 
We also purchase entire stocks 
from retailers or manufactur- 
ers. Send us particulars of 
what you have for sale. 
Short Term Leases Taken 
We pay Highest Cash Value 


VAN PRAAG & CO. 


Shoe Dept., Martin Posner, Manager 
537 Broadway, New York, N. Y. 
Telephone 2248-2249 Spring 
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BUSINESS OPPORTUNITY 


OR SALE—A military boot, shoe and legging 

business in one of the largest army centers of 
the United States. Earned present owner $9,000 
in past seven months. Being sold owing to other 
business interests. About $5,000 capital necessary . 
Stock at invoice price. Address A2133, care Boot 
and Shoe Recorder, 207 South St., Boston, Mass. 











MISCELLANEOUS 








Every Shoe Store Needs 


a pair of 


“MANCHESTER” 


(Trade Mark Reg. U. S. Pat. Off.) 
CURVED JAW CUTTING 


NIPPERS 


The only nipper made 
which is just the right 
shape to cut out tacks on 
the inside of shoes. 


“ Manchester ” 
Trade Mark Reg. U.S. 
Pat. Off. 





nippers are made of high- 
grade tool steel, nickel 
plated with a curved jaw 
that enables you to cut 
the tacks close to the in- 
sole. 


Be sure and specify 
“MANCHESTER” 


curve jaw when ordering. 
Write us direct if your 
dealer cannot supply you. 


Price, $3.50 


Frank W. Whitcher Co. 


Patentees and Manufacturers 


Chicago Branch 
Boston, Mass. 828-825 W. Lake St. 
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shows some sizable orders, though 
demand not so general as a few 
weeks ago. Quotations range from 
56c for best grades. Glazed kid 
still sold ahead in colors, but 
demand quieting down somewhat. 


HIDE MARKET QUIET 
AND TRANSACTIONS 
LIMITED 


Buyers’ and Sellers’ Views 
at Wide Variance 
with Each Other 


The hide market is considerably 
disturbed by the recent restrictions 
and the fear that the Government 
will further interfere in the matter. 
Local business quiet, prices held 
too high for tanners’ views. No.1 
Ohio buffs held at 22c, and ex- 
tremes same quotations. South- 
ern hides quoted 21c for near 
points, 19c for far points with tan- 
ners’ views lc to 2c lower. 

The Chicago packer hide market 
is firm, with comparatively little 
business reported. Packers seem- 
ingly prefer to hold rather than 
concede. Heavy steers are quoted 
33c, lights 32 and extremes 25c. 
Cows are quoted 30c for heavy, 
and 26c for light. Texas hide 
quotations are 31, 30 and 25c. 

Chicago calfskin market is very 
strong, with offerings generally 
well taken up. Packer and Chi- 
cago city quotations 44c; outside 
cities 3714 to 3814c; countries 
34c. Packer kips 274%c. New 
York City skins sell on receipt, 
with prices firm at $4.00, $5.00 
and $6.00. Outside cities running 
about 50c below these figures. 
Very little is doing in foreign hides, 
no sales of importance being 
noted. 





Milbradt 
Ladders 
Now In Use 


Milbradt Rolling Step oe 
ders — —s 
throughou! Mg 
They are yo time - 
money savers and 
noiseless. Shipped <4 
ject to approval and sat- 
isfaction guaranteed. 


iE 
was 


wea! 
2 
= 
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Write my catalog showing 
Milbradt Ladders suited for 
every ot of shelving. 


Milbradt Mfg. 


Company 
2410 N. 10th Street 
St. Louis, Mo. 
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PARTNER WANTED 





PARTNER WANTED, or a shoe manufacturer 
to make this line. I have a new patented shoe 
—boys’, youths’, misses’ and children’s. The best 
opportunity in the shoe business. I can make these 
shoes much cheaper than others, as I can use stock 
in a way others cannot. have samples all made 
for inspection, of several kinds; also have parties 
that will take all I can make at a big profit. These 
shoes can be made on any good lasts. I am a 
practical shoe man. Treated confidentially. Ad- 
dress A2130, care Boot and Shoe Recorder, 207 
South St., Boston, Mass. 








MISCELLANEOUS 








Wanted At Once 


for Department Store 
for Cash 


Manufacturers’, ~ 1 or Surplus 
stocks 


SHOES 


No quantity too large. Short leases 
taken 


GLOBE MDSE. CO. 
Indianapolis, Ind. 


New York Office, 
23 Lispenard St., New York City 
Merchandise of All Kinds Purchased 








‘Reece’s Rocker Bottom Wood Sole Shoes 





Oil grain uppers, guaranteed counters 
Shoes, as above, $1.45 to $1.80; Hi - * fo 


te $3.00; Boots een inch, $2. 
Send for catalogue 


REECE SHOE CO. - COLUMBUS, NEB, 








Tes R 
HEEL yee 
COUNTER 
SUPPORT 


Without A way Fh to Weak 


Prevent s the Counters of Boots and Shige 
from Running Over. Easily Spoties. No 
~ same Department should be without 
them. 





The New Improved 
“rE. W. 9 
SHOE STRETCHER 








either across the base end or of ti 4 
Pap greater height or width to 
2.00 each. 


F. W. WHITCHER CO. 
Boston 
and 
Chicago 

















BOOT AND SHOE RECORDER 





June 29, 1918 








"iim aaa cae aaa 


BOOT AND SHOE RECORDER 


More Shoes Sold Right; not only “‘more”’ but “‘right”’; 
t fitting, for the right price, at the right rofit. 





ief purpose of the “‘ 
depends the progress of the entire allied industries relating to s 


Annual subscription in United States, $3.50; per copy, 25 cents. Canadian, $5.00. Foreign, $7.50 


Member of Associated Business Papers, Inc. 


THE RECORDER CREED : 


Member of the Root 


Each issue copyrighted by the Boot and Shoe Recorder Publishing Co. 
Entered at the Post Office, Boston, Mass., as second class matter 


ISSUED EVERY SATURDAY AT 207 SOUTH STREET, BOSTON, MASS., U. S. A. 


sold for the right purpose, to the right wearer, in 
This is the great problem of the retail shoe merchants. 
oot and Shoe Recorder” is to — solve it; for this is the basic problem upon which 

oes and leather; their production and distribution 


Newspaper Ass’n 








WHERE TO BUY 

















LEATHER AND OTHER MATERIALS 
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Pfister & Vogel Leather Con, 
Standard Kid Mfg. Co., 
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FINDINGS AND SHOE STORE SUPPLIES 


B. H. K.,Mfg. Co., New York City .......... 
Coburn Trolley Track Co., Holyoke, Mass 
Dudley & Co, D. T., Haverhill, Mass.... 
E-Z Walk Mfg. Co., New York City 

Emery & Beers Co., Inc., New York City 
Empire Shoe Findings Corp., New York City 





Goodyear Tire & Rubber Co., Akron, Ohio. .36-45 


Gordon Mfg. Co., Providence, R. I 


Hylo Mfg. Co., Jefferson City, Mo..Front Cover 


J. & B. Sales Co., Worcester, Mass. . 

Laing, Harrar & Chamberlin, Philadelphia 
Lincoln Co., The, St. 
Lyons & Co., Hugh, La z 
Milbradt Mfg. Co., St. Louis, Mo ‘ 
Miller, O. A., Treeing Machine Co., Brockton, 





Nathan Nc Welty Mfg. * New York City. 
Na ational . , Regis ae, , Dayton, Ohio 
r Mfg , East Brady, Pa 









cinnati, Ohio 


, Cambridge, Mass 
, New York City 


MACHINE at LASTS, MFRS.’ SUPPLIES, 


DRESSINGS, ETC. 





v York Ci ity 
rk Cit 
w York City 
, Ltd., Sheffield, Eng. 
ansas City, Mo 
Trostel, I . Sons . Milwaukee, Wis. 
United Fast Color Eyelet Co., Boston 
United Shoe Machinery Corp., Boston 


United Shoe Repair Machine Co., Boston 
Wade & Co., A. R., Haverhill, Mass 


WINDOW DECORATIONS 


Doty & Scrimgeour Sales Co., Inc., New York 
City ‘ ; : 


MISCELLANEOUS 


Atlantic Printing Co. » Boston. ; 
Boot and Shoe Workers’ Union, Boston 
Bro oklyn Purchasing Syndicate, Brooklyn, 


Y ‘ 
Credit Clearing House, New York City 
Eaton, James Kent, Boston.. 
Glauberg & Co., New York City.. 
Globe Mdse Co., Indianapolis, Ind 
Grieco, C., Commercial Art, Chicago 
Harvard Engraving Co., Boston. . alee 
Hotel Martinique, New York City.......... 
Hooper Printing Co., Boston Je 
Journal Engraving Co., Boston..... / 
Kalter Merc. Co., Max, New York City 
Karrar, Boston... a a? 
New York Export Purchasing “Corporation, 
New York City........ spate = Sacre 
Powers Hotel, Rochester, N. Y........... 
Tolman Print, Brockton, Mass............ 
University ene Foundry, Cambridge, 
ee RS Pe EF ET a rer ee 
Van Praag Co., New York CS Sree ay 
Zoccola Co., Inc., Ps tsacdeedvidiws ous 
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Published Weekly in the interest of the shoe 
merchant, wholesaler and manufacturer by the 
BOOT AND SHOE RECORDER PUB. CO. 
(Incorporated under Massachusetts Laws) 
CAPITAL $150,000 
OFFICERS OF THE CORPORATION 


CHARLES G. PHILLIPS, President 
EVERIT B. TERHUNE, Treas. and Gen’!] Mgr. 
GEORGE W. R. HILL, Ist Vice-President 
WALTER C. TAYLOR, 2d Vice-President 
ARTHUR D. ANDERSON, Secretary 


SWAIN, CARPENTER & NAY, Counsel 
101 Tremont Street 
ARTHUR D. ANDERSON, Editor 


WALTER C. TAYLOR 
GEORGE E. B. PUTNAM 


Associate Editors 





PUBLISHERS’ NOTICE 


SUBSCRIPTION—The subscription price of 
the Boot and Shoe Recorder is $3.50 a 
year in advance, which includes postage 
in the United States, Cuba, Hawaiian 
Islands, Philippine Islands and Mexico. 
The price for Canada is $5.00 a year, in- 
cluding postage. 

FOREIGN SUBSCRIPTION—The price to all 
foreign countries except the above is $750 
per year, including postage. 

All subscriptions are payable in advance. 

ADVERTISING RATES—Card of Advertising 
rates furnished on application. For rates 
for Wants, for Sales, etc., see Want Page. 





OFFICES IN 

_——— OFFICE: 224 Moraine St., Geo. 

R. Hill, Manager. Telephone 507. 

CHICAGO OFFICE: 189 West Madison St. 
Telephone Franklin 5073. B. C. Bowen, 
Manager. 

ST. LOUIS OFFICE: 1627 Locust St. B. C. 
Bowen, Manager. 

NEW YORK OFFICE: Room 97, Graham 
Bldg., 127 Duane St., H. — Scott, 
Manager. Telephone 959 Wor 

PHILADELPHIA OFFICE: 929 Chistaut St., 
H. Walter Scott, Jlanager. 

HAVERHILL OFFICE: Chamber of Com- 
oe Rooms, —— National Bank 

Bidg., Geo. W. Hill, Manager. 

ROCHESTER OFrIcE, 16 State St., Robert 
W. Woodruff, Manager. Telephone 1611-J. 

CINCINNATI OFFICE: 604 First National 
Bank Bldg., B. C. Bowen, Manager. Tele- 
phone Main 609. 

LYNN OFFICE: Fred A. Gannon. 

MILWAUKEE OFFICE: B. C. Bowen, Man- 


ager. 

FOREIGN DEPT.: 207 South St., Boston, 
Mass., Alex R. Zoccola, Director. 

Paris Office: 66 bis Rue Saint Didier, George 
E. Light, Manager. 

London Office: John C. Curtis, Manager, Man- 
sion House Chambers, London E. 

Australian Office: Cromwell Building, “Mel- 
bourne, Wm. H. Elsum, Manager. 

Argentine Office: Elias N. Rocca, Balcarce 150, 
Buenos Aires. 

Spanish Office: Leoncio de Miguel, 20 Fuen- 
earral, Madrid. 

Cuban Office: S. Vidal Vidal, Manager, P. O. 
Box 148, Santiago de Cuba. 

Brazil: Leon Combacau, Ouvidor 71, Rio de 
Janeiro. 

Japanese Office: Yokohama, J. F. Wagen, Mgr- 























FOX 


DAINTY SLIPPERS AND PUMPS ARE 
THE HEART OF THE SHOE TRADE THIS 
SEASON. THERE IS CLOSE HARMONY 
BETWEEN FOX FOOTERY, FOX PRICES 
AND FEMININE APPRECIATION. 


VYING IN RANGE OF CONCEPTIONS 
AND VARIETY OF STYES WITH THE 
MORE EXPENSIVE LINES, FOX FOOT- 
ERY FAR OUTSTRIPS THEM IN ITS 
SUITABILITY TO MEET PRESENT DAY 
ECONOMIC CONDITIONS. 


THEY ARE WITHIN THE RANGE OF THE 
WELL DRESSED THOUGH MCDERATELY 
PURSED WOMAN WHOSE NUMBERIS 
LEGION, WHOSE DEMANDS CONSTI- 
TUTE THE LION SHARE OF YOUR 
TRADE. 


EVERY CURRENT FANCY, EVERY NOVEL 
LAST IN SHOE FASHION IS TOBE HAD 
IN FOX FOOTERY- THEIR INFINITE 
VARIETY NOT ONLY LEAD BUT ANTIC- 
IPATE EVERY TREND IN FASHION 
AND ADD A VITAL STIMULUS AND 
VOLUME TO YOUR SALES. 


MADE WITH TURN SOLES AND CLEVER: 
LY DESIGNED THEY GIVE SLENDER 
LINES WHICH FLATTER THE WEARER 
AND ADD A TINGE OF LEGITIMATE 
PRIDE TO THEIR POSSESSION. 


CHAS. K. FOX, Inc. 


Haverhill Mass. 


CHICAGO: Great Northern Bldg. 
BOSTON: 54 Lincoln Street 


NEW YORK: Marbridge Bidg., 
Broadway and 34th St., 
Room 632 
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: IMPORTANT 

D All our shoes will be made accord- 

H ing to suggestions and requests 

D of the War Industries Board. 
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STOCK No. 655 


Cordovan plain toe Blucher. Officers’ shoe 
on Swagger Last. Ready for immediate de- 
livery. A wide, 7-11. B, C, D wide, 6-11. 


PRICE $6.75 NET 


We shall be “at home’ during ‘ 
July at our Boston Office, 183 r 
Essex Street, Room 405. Call ‘ 
and see us. : 
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| THE DALTON COMPANY, Inc. | 
: Makers of Honest Value Shoes , 
: BROCKTON, MASSACHUSETTS : 
: CHICAGO: 1415 Great Northern Building Se See Cn Sees : 
: 
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TANDARDKID 





GUARAMTEED SELECTIONS 
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Why We Named It 
STANDARD KID 


eo selection all the way through—from raw 


oe a 
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stock to finished material—is the basis on which 


STANDARD KID is manufactured. 
It would be relatively easy for us to be less particular, and 
get away with it. 
We could “‘dope” the finish and color of Standard Kid so 
it would look all right until the “dope” wore off, 
But instead we use pure Aniline Dyes through and through 
each skin. 
STANDARD KID is made, in short, on the highest stand- 
ards only. 


So what more fitting name could we apply to it than 
STANDARD. 


Standard Kid Mfg. Co. 


MANUFACTURERS OF 
Black, Colored and Patent Glazed Kid 


207 South Street :: Boston, Mass., U.S. A. 


Factories at Wilmington, Del. 


IONIC 4c 
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' AGENTS 
: CHARLES A. BRADY GEO. A. McGAW F. W. BAILEY & CO. 
' Rochester, N. Y. Chicago, Ill. St. Louis, Mo. 





: Wart) TRUE TO ITS NAME \ 
: PATENT ‘IT'S STANDARDIZED. mony 
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AGAIN IN STOCK 


Once more we are fully stocked 
with these popular numbers of 


3W’S LENOX SHOES 


For Misses and Children 


You can depend upon the fact 
that delays in receipt of goods are 
unknown to the merchant who 
carries this line in stock. Our 
motto is “satisfactory footwear 





Children’s Patent Leather Turn Button of Best 


>, ae $1.25" 410.8 Wedge........ $1.50 plus satisfactory service,”—and it 
7596-—4 eb, Wage! Me ee ee rots G1.90 is more than a motto; it is a firmly 
eg - established principle in our busi- 


ness dealings. 


Write for a sample order today 
and prove it to be so. 





Mary Jane Sandal in Patent Leather and Gun Metal 
McKAY 


RF eee $1.25 Same in Turn, both 
ere 1.50 Patent Leather and 
| ae 1.75 Gun Metal. 





1 to 5. .$1.15 4 to 8..$1.30 
Tan Glazed Kid Pony Cut Lace 


. J Bee Serer en. $2.40 8639—-Made on Stee Dix Last, Low 
We Bn OO Bic ncccccccsccscceaneé 2.75 By PE Bocccccsscccces $3.85 
OEE De civccacncccancseceds 3.15 
Tan Side ad Cut Lace 
sy a eer $2. T7I63—11}14 to 2.....6. 0200s $3.15 
64—834 to ll............. 275 8643— 214 to7....... ee ee 3.85 
Gun Metal, Dull Top 

ee ere eee $2.25 8% toll.. ere TC 

11% yy rr nt ee CRUE my Peet 2.75 
Weimer-Wright & Watkin Co. 
PHILADELPHIA 


DISTRIBUTING HOUSE, 35 S. 2ND STREET 
FACTORY, 12 TO 70 E. ALLEN STREET 
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Quality Shoes @fQi 


Live representatives wanted for 
open territories 


4 7 
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"THE Edmonds Army Shoe! 


That’s all we make! But we make 
lots of them! In one leather and over 
one last! That’s why the Edmonds 
Army Shoe at its present price of $4.75 
is dirt cheap and below the market. 


Full, overweight, strictly first quality, 10-iron, oak, 
Goodyear welted single outersoles (specially graded 
and selected). Dark tan uppers of a superior quality 
of chrome tannage. Heavy grain sole leather innersoles 
and counters. Full grain leather gussets and counter 
pockets. Full length vamps. Solid leather heels. 


Beginning August 10th Edmonds Army Shoes will 
be carried in stock for guaranteed immediate delivery. 
AA to EE—65 to 12 (Sizes and Half Sizes). We'll 
gladly send sample pair and illustrated particulars. 


(PRICES SUBJECT TO CHANGE WITHOUT NOTICE) 
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Milwaukee 








Wisconsin 
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ON THEIR WAY 


This season—more than any other—it will pay you to 
watch for the R.P.S. men. 


They are on the way to your store with a line of Fall and 
Spring styles that are destined to become a big factor in 
your profits. 


MEN’S, WOMEN’S AND 
CHILDREN’S SHOES 


with active selling written all over them. 


This season we are sure we offer a line with tremendous 
merchandising possibilities. 


Back of these assured selling shoes is the R. P. SMITH & 
SONS COMPANY organization—fully accountable for the 
right kind of service. 


If you ever have done business with us you know what that 
means. 


Remember— 
Watch for the R.P.S. men— 


they have in store for you an interesting and profitable 
display. 


R-D-SMITH & SONS CO: 


CHIrIeceaGco 
Jade Good £nIG59Q <= ATITEVER SINCE 


ET Mn o 
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here is andirof am me ee 
refinement inal OS ra 


Keed Styles =“ 
Which appealsto | NaS [APs 

women who know 
the art of dressing 
in good taste- 
Retailers never- 
fail to appreciate 
the possibilities 
of profit. 


E:P-Reed&Co. 


ROCHESTER, N.Y. 


NEW YORK OFFICE 
299 BROADWAY 
W<D-F GIBSAN- MER. 
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TONY CALF 


: a 
An Accepted Leather 





WE are sure the trade will be 
glad to hear that our famous 
TONY CALF is a proper 
color to specify in ordering: 
shoes for 
Spring and Summer 
1919 


wx 


Creese and Cook Co. 


Manufacturers of Fine Calf Leathers 


95 South Street Boston, Mass. 


Tanneries, Danversport, Mass. 
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VERY shoe is snappy,, com- 

fortable and serviceable—and 

these are the qualities that bring 
your customers back to you. 


Making Quality footwear in styles 
that please and at prices that are 
attractive is the foundation of our 
i success. 


Catalog of “In stock Shoes for 
Fall” now being prepared. Write 
for your copy. It’s free. 





THE 


HOLTERS COMPANY 
CINCINNATI 
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“SERCO” 
The War Sole 


No shoe manufacturer using a 
heavier than 8 iron sole can buy 
such in leather. (U. S. War 
Regulation). 


The highest grade (and highest 
priced) fibre sole is the ERCO 
Sole. It is made in any thick- 
ness. It is cheaper and superior 
to leather. 


dl 
it 
ij 
hi 
4 


ES Oe. 


EM ms 


Mis Se RES 


it outwears leather, is stiff yet 
flexible, comfortable and fin- 
ishes well—it has that whale- 
bone snap. 


Specify ERCO Soles. 


7—18 





N. B.—Note the extreme test being applied. The utmost bending and stress can- 
not cause the punched hole to spread. 


Manufactured only by 


THE ESSEX RUBBER CO. 


TRENTON NEW JERSEY 
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RUBBER CO 
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WOMEN’S “MURIEL”? PUMP 


APSOLE 





COMPARE THESE TWO SOLES 


We SHOES 


RUBBER CO 
REGUS AN. 


f 


Canvas and Rubber Soled Shoes 
with a Real Welted Sole 


HE public will be quick to recognize the 
I betterments which Apsole Shoes afford 


them. 
We have done away with the old-fashioned foot- 
heating cemented sole, and instead offer a real 
welted rubber sole (exclusively found in Apsole 
Shoes). 
This means not only more comfort but far 
greater style possibilities. 


Apsole Shoes belong in your regular leather shoe 


department—not among the rubber goods. 


We’re making Apsole Shoes as fast as conditions 
will permit. 


We cannot make them fast enough to take care 
of all the demand at present. But you should 
be sampling them NOW and getting in line for 
their agency in your vicinity. 


We make Apsole Shoes in Boots, Oxfords and 
Pumps for Women, Oxfords only for Men. 


APSLEY RUBBER COMPANY 


HUDSON, MASS. 
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ACTUALLY WASHABLE 


REAL CHROME TANNED 


THE WHITEST WHITE 


On Exhibition 


Boston Shoe 
Style Show j 


Booth 28 


Copley-Plaza 
July 8 to 12 


LEVOR GRAIN KID 


MADE OF CABRETTA SKINS 


ty REMAINS WHITE -~1 
ASK YOUR NEIGHBORS 


G.LEVOR & CO., inc. 


MANUFACTURERS 


GLOVERSVILLE, N.Y. 
NEW YORK: 88-90 GOLD ST. 


ST. LOUIS: LEATHER EXCHANGE BLDG. BOSTON: I4¢5 SOUTH ST. 
JOHNSON, STEPHENS & PATTON LEATHER CO. THE G.LEVOR COMPANY 











Buyers’ Easy Reference Directory 


In Stock --- No Waiting 


Women’s High-Grade Turn oxfords and Pumps 
IN CASE LOTS ONLY 
Black Patent Leather —— 17-8 Louis Heel, mt ~ Alumi- 
num Plate. Widths Ato D....................00 Price $3.25 
A few cases of Brown Patent Oxfords. C and D Widths. 17-8 
Louis Heel, Full Aluminum Plate. To close at......... $3.00 
Black Patent Opera Pumps. Widths A to D. 17-8 Louis 
Heel, Full Aluminum Plate....................« Price $3.00 


A few cases Brown and ary tye Pumps, 17-8 Louis Heel, 
Full Aluminum Plate. and C Widths....... Price $2.75 


All these goods have No. 1 grain counters, No. 1 fine soles 
and full quarter linings. 
Write or Wire 


MALBON SHOE CO., Haverhill, Mass. 


Boston Office, 117 Lincoln Street 


PU 
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DANIEL GREEN 


QUILTED SATIN NEGLIGEE 
_ SLIPPER 





No. 5000 
Sizes 2to 9. WidthD. 
Suirred | — ribbon 
trim: Rhine- 
py ornament. 
ues ther sole. oa 

1. edium 


hee um 
»\ Straight last. Turn 
process. 


Colors : Black, Light Blue, Lavender, 
Pink Rose. Price to dealers, Pair $1.25 


Daniel Green Felt Shoe Company 
Stock Division, 25 Madison Ave., New York 


ir 


qpecnoncncnsccncccccsccccccssccccncassccccccsscngecccncccsaaocescessasssees 


Original 
Chippewa 
Shoes 


Snappy Lasts 





Chocolate 
In-Stock 680S 
Case Lots All Sizes 
680S. 6 in. Oak Sole, Goodyear Welt ............... $3.60 
680R. ‘* Rinex Sole, Rubber Heel................. 3.35 


ORDER A CASE TODAY Send for a Catalogue 
CHIPPEWA SHOE MFG. CO., Chippewa Falls, Wis. 
CRORGUREEREGREEESE OUGGUROROGEOE 


CORDO-TAN 


A dye that changes a faded tan or light colored calf 
shoe to a rich deep cordovan brown. 

Cordo-Tan gives a permanent color and is absolutely 
uniform. It will make money for you. Send for 
ae — package, with 10c added for parcel post — 
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¥4 Pints, 75c; Pints, $1.50; Quests, - 00; 4% Gallon, 
$5.00; Galion, $7.5 


New York Shoe Dyeing Co. 
118 W. Broadway, New York, N. Y. 
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SOMETHING NEW 
The F 


IDEAL DRESS : 
WORK SHOE 


Price $3.35 
Men's 5 1-2 to 11. 





last. 
for ‘ome shopmen, 
street car, railroad or 








‘ 
IN STOCK ww 
B, C and D widths wilt expres men Sam- 








; f, f; SA Manufacturers 
+) WAUSAU, WISCONSIN 





WRITE FOR ‘ 
DETAILS 
of our 


10-Day Free Trial 


For Your Customers 
on the 


Combination, Adjustable 


FOOT ARCH 
Flexible Cushioned ’ 
o-Metal Et 

t’d. 3 “ve 
As well as our in- o353 
troductory offer to ch i 35” 
you Raised Aes 
NATHAN ANKLET Soe3 
SUPPORT CO. #30 


oe 
Call 





Dept. R, 
88 Reade t.. N. Y¥. C. 


DOING OUR BIT! SPECIAL OFFER 
44-in. American Eagle, Natural Colors or Gilt, 
$1.50 each. 


36-in. American Shield, Beautifully Colored, 
$2.25 each. 


MADE OF PAPIER-MACHE 
Limit of four to a customer. 
Send for our line of Patriotic Papers. 


Doty & Scrimgeour Sales Co., Inc. 
74 Duane Street, New York 


Mention this magazine when ordering, 














BAREFOOT SANDALS 
AND 
PLAY SHOES 

We can make immediate shipments 
of some very desirable numbers. 

Write us for details, or tell us your 

needs. = 
Laing, Harrar & Chamberlin : 
43 N. Third Street Philadelphia 5 
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Have You M 





Adv. No. E-6 





NAIL LIES: 
LIKE THESE! 


THAT Red Cross supplies are be- 
ing sold to shopkeepers by dis- 
honest Red Cross officials. 

THAT the Masonic orders have 
protested against allowing the 
Knights of Columbus to build 
recreation huts for soldiers. 

THAT interned German prisoners 
are being fed five meals a day. 

THAT this is “a rich man’s war” 
or “a business man’s war.” 

THAT farmers are profiteering. 

THAT nine American warships 
were sunk in a disastrous engage- 





ment in the North Sea. 


OU FIND HIM in hotel 

lobbies, smoking com- 

partments, clubs, offices, 
and even in homes. He thinks 
it’s clever to repeat “inside 
facts” about the war. He is a 
scandal-monger of the most 
dangerous type. 

He repeats all the rumors, 
criticisms and lies he hears 
about our country’s part in the 
war. He gives you names, 
places, dates. He is very 
plausible. 


»* 


But if you pin him down, if 
you ask him what he really 
KNOWS at first-hand, he be- 
comes vague, non-committal, 
slippery. He tries to make you 
think that the Government can 
fool you, if you are willing to 
let it—but it can’t fool him. 
No, siree! He’s too smart. 


a 


People like that are hurting 
your country every day. They 
are playing the Kaiser’s game. 
They are fighting against this 
country. They are making it 


“harder to win the war. 


Through their vanity or cu- 
riosity or TREASON they are 


CONTRIBUTED THROUGH DIVISION OF ADVERTISING 





helping German propagandists 
to sow the seeds of discontent. 

For every lie that has been 
traced originated with a Ger- 
man spy. Don’t forget that. 

There was the one about the 
President’s Secretary. It was 
said, and said again, and spread 
broadcast, that Mr. Tumulty 
was convicted of treason and 
shot at Fort Leavenworth. 
That lie was easily scotched by 
a public statement from Mr. 
Tumulty himself. 

But other lies are more in- 
sidious—harder to down. In 
another paragraph some of 
them are told. But they are 
only a few of many. 


They are taken from a pub- 
lication, issued by the Commit- 
tee on Public Information, 
called: 


“THE KAISERITE 
IN AMERICA” 
101 GERMAN LIES 


This little book describes the 
methods of Germans here and 
quotes 101 lies that have been 
nailed by a newspaper which 








et This Kaiserite? 





took the trouble to run them 
down. It will be sent to you 
upon request. 


Get the Facts from 
Washington! 


Get in the fight to stamp out 
this malicious slander. As you 
travel about the country or 
even in your social life at home, 
run down these lies. Call the 
bluff of any one who says he 
has “inside information.” Tell 
him that it’s his patriotic duty 
to help you find the source of 
what he’s saying. 

If you find a disloyal person 
in your search, give his name to 
the Department of Justice in 
Washington and tell them 
where to find him. It is your 
plain and solemn duty to fight 
the enemy at home by stamp- 
ing out these lies. Where shall 
we send your copy of this 
book? It’s free! 


COMMITTEE ON 
PUBLIC INFORMATION 
8 JACKSON PLACE, 
WASHINGTON, D. C. 


U. S. Gov’T COMM. ON PUBLIC INFORMATION 


THIS SPACE CONTRIBUTED FOR THE WINNING OF THE WAR BY 


THE UNITED SHOE MACHINERY CORPORATION 


BOSTON 





MASSACHUSETTS 
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PITTI 


SHOE LACES 


In Blind Eyelet and Flat Tubular 
10 Fast Color Shades 
SEE-BEE PREMO 
CONICAL-TIP CORRUGATED TIP 
27 to 90 inch Lengths 
For Immediate Delivery 


RADIUM 


Rem! Sat WHITE 
iy WHITE 


Does not cover up but 
Ail removes grease and 
4\| dirt from white leather 
fi) shoes and gloves. 
4\| Leaves them soft and 
: whiter with each clean- 
ing, and good as new. 


Gis Wiamigo Hoes ewe 
X | Price 2 Cents 


racrewag ony OW 








Manufacturers Distributors 
Crescent Breid:Ce. Empire Shoo Findings Corp. THE RADIUM DYE COMPANY, INC. 
Previdence, R. I. 118 Duane St., New York Kansas City, Mo. 


Sjaueesuauvnusnusncncnecnecnnconsonsansausauseusnvseusucnecneesenansansgnsiz 


TAUEOUREOUCUCQGUOCGUECCGHEQOUGHCGGERCUROCOUDOGURECQURDCORROQUCCQUECCQREGROET: 
NUGUEEOCAEOUOCOUGHCLELEGEOUCGUCCROCEECOCOGOOORCCEEOROROEOREROROOREREGOREGEL 
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HIGH GRADE 
OXFORDS 


Midsummer Dress Suggestions 



















Patent Colt Oxford 
Full Louis Enameled 


Gun Metal Calf, Turn eel 
Sole, Full Louis Heel, Turn Sole 
Ato D, 2% to7. .$4.25 A to D 


Price $3.75 


W. T. Holmes Co. 


15 N. 4th STREET 
PHILADELPHIA 
PA. 


Also in Patent Chrome 


Details as 
Above 


& ‘¢. New York, N. = 
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HOTEL MARTINIQUE SOLO SHOE CO. "Kio" 


Broadway, 32d Street In Stock 


N 
I . = MARY JANES 
sig aaate ‘Stati — for Summer 
Equally Convenient for 
Jae 
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The 
House of 
Taylor 




























157 Pleasant Rooms 
with Private Bath 
2.50 per day 
257 Excellent Rooms 
with Private Bath, 
facing street, south- 
ern exposure 
$3.00 per day 


Also Attractive Rooms Style 5-8 84-11 114-2 

from . +++ > $1.50 107—Patent Les Leather Se $1. ro o1.1s $1.30 
190—Gam Metal.........0...006 " 3 

ba By ce gor heme Mt Peceae, Whitp Trimming ~. 105 1.15 1.30 
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fandard Felt Compan Bancroft Walker Acorn 
West Alhambra California : Famous for CLEAN sdoes oF 
NewYork, Chicago. San Francisco Leer rrr rnrnnrrnrnnrnrinnnnnnnnrntnnrerrinssnrnsnsssstt TT OF 
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“SMART FOOTWEAR 


OUR SAMPLES WILL BE 
ON DISPLAY AT THE 


HOTEL ESSEX 
ROOM NUMBER 282 


During the month of July 


Visiting Buyers are extended 
a cordial invitation to inspect 
these shoes 


UPHAM BROS. SHOE CO. 


Stoughton, Mass. 

































































T’S the easiest thing in the world to keep your business in your own 


home town—I F— 


If you want people to buy at your store, you must have the goods, 
and these days, in the matter of shoes particularly, the “goods’’ are 
shoes that everybody has heard about. 


Take Regal’s all-the-year-round Manager. There’s a shoe that men 
are going to buy, two pairs at a time, this July and August and Sep- 
tember. They've got to have a Tan Oxford and they want a pair of 
black low-cuts, too. The Manager does it for them in Regal’s own 
stores every day. It will do it for them at the store of every dealer, 
IF—IF he has the Regal Manager, which everybody has heard 
about 


Regal Shoe Company 


BOSTON, MASS. 
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MANAGER 









Stock No. S-4222 


Tan Boarded Side Oxford; 12 Sq. Sole; 
8-8 inch Heel; Invisible Eyelets. 


















A, 7 to 10 
B, 61% to 10 C and D, 5 to 10 









The Price is $4.15. The Telegraph-Order Code Word is WOODS 












HE MANAGER is the year-round last among Regal’s standard- 
ized shoes. It can be had in High or Low, Black or Tan, Spring, 
Summer, Fall and Winter. It’s the shoe regularly worn by tens 


of thousands of men. 

















Regal Shoe Company 


BOSTON, MASS. 
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= YOU CAN SEE 


Bicactae PLANT BROS. LINE 


SHOW 
EITHER AT THE 


COPLEY-PLAZA HOTEL 


Room 240 
OR AT OUR 


COPLEY PLAZA HOTEL BOSTON OFFICE 
JULY 6-12. 1918 207 ESSEX STREET 
. : VISITING BUYERS ARE CORDIALLY WELCOMED 














NEW MODEL 
Gun Metal, Dull Top, 8-inch Lace, 13-8 Heel 
IN STOCK SOON 




















MR. JOHN M. MEGGETT and MR. WILLIAM E. GERRISH 


Salesmen in Attendance 


Main Factory, Manchester, N. H. 




















Economies the Spirit of the Hour 


Government’s hand 

must of necessity be 
laid upon certain vital factors 
in the country’s shoemaking, 
the Bates Company is ad- 
equately prepared for the 
future. 


Times like these bring strong- 
ly to light the value of the 
Bates system of sensible 
economies in the production 
of good shoes. 

Our advance purchases of materials 
are made—those for our Fall run 
already made—with extra careful- 
ness this season; procrastination is 
_ unknown to us. 


Our arrangements for and with 
labor are upon as secure a basis as 


R cre NOW, when the 


it is possible to create. We know 
the value to continuous daily pro- 
duction this Fall from having that 
factor in our business well pro- 


vided for. 


Have you noted how the trend of 
affairs in the trade is justifying our 
frequent statements in_ these 
advertisements that good shoes 
for men must be made to retail at 
considerably under $9 to $12. 


There has never been a better time 
than now for retail shoe dealers in 
the United States to open negotia- 
tions with us for the agency for 
Bates Shoes. 


The soundness of the manufacturing 
policy we employ promises abundant 
advantages for those dealers who 
handle the Bates Shoe this coming 
Fall. 


Bates Shoes Five to Eight Dollars 
A. J. BATES COMPANY 


FACTORIES AND 
GENERAL OFFICES 
WEBSTER, MASS. 


183 ESSEX STREET 
BOSTON 


328 W. MONROE STREET 
CHICAGO, ILL. 




























































































OUR LINES OF EXCLUSIVE 
MODELS in FINE SPECIALTY 
SHOES FOR WOMEN 


WILL BE ON DISPLAY DURING 
STYLE WEEK, JULY 8 TO JULY 12 

















IN BOSTON 


AT THE HOTEL ESSEX 


WHERE OUR MESSRS. LEO GORDON AND DAVID 
GORDON WILL BE IN ATTENDANCE 


AND 


| IN ROCHESTER 


| ROOM 448 POWERS HOTEL 


WHERE MR. MAX H. MARIENTHAL WILL GREET 
ALL VISITORS 


- A.H.GINZBERG-GORDON CO] 


Women's Specialty Footwear 


141 Duane Street New York City 
nd 


es 


























































































































BOSTON and ROCHESTER 











JUST TO MAKE YOU 
ACQUAINTED 
































MAX H. MARIENTHAL 
POWERS HOTEL, ROCHESTER 
‘ 





THESE ARE THE MEN WHO 
WILL BE OUR REPRESEN- 
TATIVES AT THE BOSTON 
AND ROCHESTER STYLE 








} 
_ EXHIBITS : | 
LEO GORDON DAVID J. GORDON 
HOTEL ESSEX * HOTEL ESSEX 
BOSTON ; BOSTON 


) | A.H.GINZBERG-GORDON CO. 


Women's Specialty Footwear 


ry} 141 Duane Street New | 
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BOOT AND SHOE RECORDER 





July 6, 1918 








One fact about 
Edueator Shoes 


that makes retailers glad to 
sell them is the ease with 


which resales are made to 
wearers. 


People get the habit quickly 
of asking for “another pair 
of Educators just like these.” 


This reduces the cost of 
selling and increases the 


turnover. 


Rice & Hutchins, Inc. 
20 High St., Boston, U.S. A. 














